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DEDICATION 
 

This book is dedicated to my Mentors, without whose guidance and 

encouragement I could not have survived in the world of business. 

These kind and generous individuals have had a Real IMPACT on 

my life and on the lives of everyone they touched. 

 
J. Burney Bishop, High School Band Director, Centre, Alabama. 

 
D. D. Black, Instructor at the University of Alabama Music Camp. 

 
Dr. David L. Walters, Director of Bands, Jacksonville State 

University, Alabama 

 
Jack McConnico and Tom Hendrix, Executives at Henco, Inc. Selmer, 

Tennessee 

 
Charles G. Bowden, President B&B Beverage, Athens, Georgia 

 
And the many great authors who poured their very souls into the 

books referenced in these pages. Especially Napoleon Hill, Og 

Mandino, Zig Ziglar and Jim Rohn 
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TESTIMONIALS 
 

 
Publisherôs Note: 

The following testimonials are not typical book reviews because this is 

not a conventional book. ñReal IMPACTò was produced to be a device 

that will,  when used as intended, provide the reader the knowledge to 

attain anything they desire. The reviews below are of the author, who 

has been instrumental in helping enumerable novices and seasoned 

professionals become successful. 
 

 
 

Dennis was a key influence early in my career. He was kind enough 

to let me be his helper organizing his events, and I soaked up a wealth 

of knowledge by being around him. Since then, Iôve bought over 

$25,000,000.00 in commercial real estate across seven states. Dennis 

has a pleasing personality, strong ethics, and is always willing to help. 

I will  forever be grateful for the role he played in my life. 

 
ð Shishir Kaushik 

 

 
Dennis J. Henson is pure genius. His story is stimulating, thought- 

provoking and touching. He teaches techniques, even some of the 

seasoned professionals I work with didnôt know. He passes on wisdom 

and guidance that will  help in any area of life. I truly believe that what 

he has to say changes lives. His wisdom is continuously helping me in 

real estate as well as my personal life. 

 
ð John de Souza, Real Estate Investor 
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In a few short years, I have transitioned from a novice investor 

to a highly successful business owner. Yet I did not do it alone. My 

mentor educated and encouraged me, and it changed my life. 

Listening to Dennis made all the difference. A great mentor not only 

trains but also guides, counsels and coaches you. Dennisô teachings 

transformed me from a high school shop teacher to a multi-

millionaire business owner in less than 90 days. I could never have 

done it without Dennisô guidance. His teachings have made a 

tremendous difference in me, and they can do the same for you. 

 
ð Greg Gray, Investor and Business owner 

 

Dennis J. Henson is an insightful, motivating mentor whose advice is 

well worth listening to. Not only does he offer wisdom gained over 

his decades of real estate investing and business experience. But he 

provides step-by-step strategies that will  lead you straight to 

success in any area of life. 

 
ðShereyar (Jordan) Jawaid, Real Estate Investor & Business Owner 

 

When I arrived in the U.S., I researched statistics and learned that 80% 

of the wealth here started with Real Estate. I only had three months 

to come up with a workable business plan, because of my visa! So, I 

started looking for markets with affordable pricing for single-family 

homes and robust activity in the market. Although I searched many 

markets in Mississippi, Tennessee, Kansas and Okl homa, I decided to 

invest in Dallas, Texas. 

 
In spite of my very limited English, I started talking to realtors, 

contractors, and brokers. Their questions were, ñ What are your 

experiences in this market? How many properties have you already 
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bought? What is your farm area? Where will you get the money?!ò I 

was insecure but my dream screamed louder than my insecurity. I 

had no idea what a farm area was. I didnôt even have a social security 

number or a credit score. My heavy Portuguese accent made it hard 

for anyone to understand me. My answers shocked them, for I was 

thinking outside the box! 

 
They all told me how difficult it would be for me to buy houses in the 

U.S. They said, ñIt will  be impossible!ò One by one, they tried to shut 

me down. They didnôt know my passion for reaching my dream; they 

didnôt know about my burning desire to achieve my goals. 

 
I was absolutely determined to pursue my dream, and nothing or no 

one was going to change my mind or convince me I couldnôt. The small 

town where I am from in Brazil was quite poor, and so was my family. 

We grew up without toys, money, and not much food. My parents 

struggled a lot, and I thought, ñIf I donôt work hard, Iôll have the same 

life.ò So, I put money away from my childhood jobs and even thought 

about becoming a pirate. 

 
Instead, I moved away at age 14 to work my way through college. 

Every minute I wasnôt studying, I was working. My passion was to 

change the world!!!  Go ahead! ñTell me to quit 999 times, and Iôll start 

again 1,000 times!!!ò I studied Spanish, which led to a job traveling 

for my employer. It was the first step into a different world. I lived in 

Argentina, France, Italy, England, India, and Thailand before coming 

to the United States. 

In Dallas, I went to all the meetings: REIA (Real Estate Investors 

Association), workshops, and seminars. I did all the free educational 

stuff available. I said to myself, ñI donôt need to pay for these classes. 

Iôm smart enough to figure it out on my own.ò Yet, I was still 

lacking the right knowledge. 

 
Many contractors turned me down, until I finally met a contractor 

willing to listen to me. He became my partner, and we worked together 

on a few deals. I made a lit tle money, but he made three or four times 

more, because he was charging me twice the market price for the 



xv 

 

 

 

 

 

 

repairs. I quickly realized that wasnôt the partnership I had anticipated. 

I needed more knowledge, and it was time to be humble and get it 

from the right sources. I sought a mentor to give me the best education 

possible. Yes, I was willing to be taught, to be humble, and to be the 

mentee. ñIf you think education is expensive, try ignorance.ò 

Derek Bok 

 
I found a wonderful mentor, Dennis J. Henson, and decided to take his 

full-year program, one that would teach me the rules of the American 

Real Estate Market and eventually change my life. He was such an 

amazing teacher and coach, that I was later able to extend my visa. 

 
Dennisôs training was going to cost me every penny I had! Thatôs right, 

literally everything! I agonized over how much I could do with that 

money. But I also thought of how much I could make if I had the right 

knowledge and the benefit of his guidance. Finally, I decided I was 

going to purchase his training and Iôm so glad I did. That was the day 

my life was changed. 

 
Within just one year, I had earned more than ten times the money I 

paid. ñI became successful because I followed Dennisôs advice, and you 

can too!ò 

 
Linda Pisani Elder, Real Estate Investor and Best Selling Author. 

 

 

 
 

ñThere is more treasure in books than in all the pirates loot 

on Treasure Island and at the bottom of the Spanish Main 

ï and best of all, you can enjoy these riches every day 

of your life.ò 

 
~ Walt Disney 
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INTRODUCTION 

 
Are you happy with everything in your life? Is there anything you 

would like to change? Would you like more money, a nicer car, a 

bigger home? Do you want to travel to exciting locations throughout 

the world? What about having better relationships? Is there something 

you would love to accomplish? Who or what would you like to 

become? 

 
This book can be the key to unlocking the potential to realize 

those desires. 

 
Dear Reader: 

Reflecting on my career, I savor the sweet tastes of victory yet bear the 

scars of numerous defeats. Now that lifeôs winter has overtaken me, I 

feel it is important to share with you some of what Iôve learned. And, 

because my time is limited, I will  reveal to you the one thing I believe 

will most impact your life. 

 
That one thing is toé ñForm the habit of reading every day!ò 

 
Although this might not sound like earth-shaking advice. It can 

be your ñOpen Sesameò to the ñWisdom of the Agesò, access to the 

ñGreatest Words Ever Spokenò, and a connection to the collective 

knowledge of brilliant thinkers from Socrates to Einstein! 

 
If  you choose to take this advice, I assure you, it will  have a massive 
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effect on the things you will  be able to accomplish. 

 
More than fifty  years of getting up after being knocked down 

have taught me that this simple habit can change people. 

Forming it will strengthen your response to failure and allow you to 

succeed despite the setbacks you will  surely experience! It will  provide 

the wisdom to take on and succeed at monumental challenges. Then, 

most importantly, it will  permit you to attract influential people who 

can propel you to heights you never imagined. 

 
ñNo matter how busy you may think you are, you must find 

time for reading, or surrender yourself to self-chosen 

ignorance.ò 

~ Confucius 

 
One of my greatest joys has been witnessing the impressive 

achievements of my students. The seeds planted in their minds by 

their daily reading have grown, and now theyôre reaping harvests of 

success. 

 
What really excites me is that you can do the same! Anyone can! Itôs 

a ñLaw of Natureò, a seed planted in fertile ground and tended will 

sprout, grow and produce a plant containing many new seeds. If you 

plant good seeds in your mind, seeds of health, success, and 

prosperity, you will  harvest those very things. And, as with the plants, 

what you will receive will be significantly multiplied. 

 
Practicing what Ipreachoverthe decades, Ihave readmany outstanding 

books, stories, poems, and quotes. Years ago, I developed the habit of 

listing the finest of them, and those listed items are contained in these 

pages. I value this collection more than most earthly treasures. 

 
Let me challenge you to take this opportunity to produce a harvest of 

positive changes. Use this book to unlock the mysteries of better 

health, business success, higher knowledge, 

powerful relationships, and manifest your fondest dreams. 
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But remember, only planting seeds doesnôt guarantee a bountiful 

harvest. You must plant good seeds, and your crop must be 

continuously nourished and cared for to have a chance to bear fruit. 

 
ñAll your dreams are possible as a byproduct of the habits you form 

today.ò 

 
Use this book as a catalyst for forming the vital daily reading habit. 

As you strive to develop this habit, remember: ñIt is not the quantity 

of reading that is important, but rather the quality of the information 

you read!ò I sincerely wish you abundant success and happiness. 

 
ð Dennis J. Henson 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ñNot all readers are leaders, but all leaders are readers.ò 

~ Harry S. Truman, 33rd President of the United States 
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HOW TO READ 
THIS BOOK 

 

 

 

When a new student comes to me for instruction and guidance, the 

first thing on their mind is, ñWhat can you do to help me succeed 

quickly?ò 

 
Understanding this early in their training, I teach them: ñChanging 

your habits will  have a Real IMPACT on your future!ò I then lay out 

a plan for them to start doing the right things repeatedly until they 

become routine parts of their lives. 

 
Of course, some habits are more significant than others. 

 
Once, during an interview, I was asked, ñif you had to name the one 

thing thatôs had the greatest impact on your students, what would it 

be?ò I thought for a second and said, ñForm the habit of reading the 

right things every day!ò 

 
The next question was, ñWhat do you mean by the right things?ò 

ñWell, that depends; let me explain. Suppose you want to become a 

medical doctor. In that case, you should read things about the practice 

of medicine, but if  you want to become a real estate investor, read real 

estate-related materials. Itôs also important to read about other areas 

of life; education, health, relationships, religion, success, money, etc.ò 

 
After that interview, I wondered, ñWhat would I suggest should be 

read first? Wouldnôt it be great if  there was a book éò And, like a bolt 

out of the blue, it hit me. ñThatôs it! Iôll write a book to help people 

start the habit of reading daily. I already have a list of great books that 

can easily be placed in priority order.ò 
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Then, I remembered my collection of quotes and motivational stories. 

As more things came to mind, I got excited and made the book a 

project. After that, things seemed to fall into place until, one day, Real 

IMPACT became a reality. 

 
Before giving you the formula to form the reading habit, let me 

explain three thingsé 

 
 

IMPORTANT, PLEASE READ 

 
First, this book was not intended to be read from cover to cover, but 

rather a little at a time. It should be sipped like fine wine and consumed 

in combination with other good books (for reading in more extended 

time slots). 

 
Second, the quantity of the reading is not as important as the quality. 

So the 80-20 Principle should be used to help focus on reading the 

things offering the most significant benefit. In other words, focus on 

getting 20% of the things on your list completed that are most 

important first. Then, accomplish the other 80%. Make sure reading 

falls in the top 20%. 

 
Third, anyoneôs life will  change for the better by merely forming the 

habit of reading the right things daily! Keep in mind that developing 

a new habit requires a strong commitment. 
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Here is the ñMagic Formulaò 
 

1. Immediately start a new reading habit. Each day, read about 

subjects that will help you attain your goals and achieve your 

dreams. 

 
2. Schedule and set aside a time for daily reading. 

 
3. Once you start, never let a day go by without putting something 

positive into your mind. 

 
4. Go to the chapter on ñLife Changing Booksò (page 352). Acquire 

the top book on that list and keep it next to this book. Read from 

it when you have larger blocks of time. 

 
5. Put the two books in a conspicuous location where you canôt miss 

seeing them, and be sure to pack them when you travel. 

 
6. Should you begin to slide, find a support person to hold you 

accountable. 

 
7. Go back to the ñLife Changing Booksò list and order or purchase 

the next book. Always order one or two books ahead to avoid 

interruptions. 

 
Do not be fooled by the simplicity of this formula. Used properly, itôs 

like rubbing ñAladdinôs Lampò, and can be the ñOpen Sesameò to your 

fondest dreams. 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

You may be thinking, ñI am already so busy! I donôt have the time to 

read every day for the rest of my life.ò Well, youôre not alone; everybody 

is busy. Some days it will  be challenging to find time to read. That is 

the beauty of Real IMPACT! It was written for active people. 

 
The first chapters are short stories that can be read in several minutes, 

followed by poems and quotes that will only take minutes or even 

seconds to read. As I said before, what matters is not the quantity but 

the quality of the reading. 

 
Anyone can fit  in a quote or two each day, and these quotes arenôt only 

powerful, theyôre also thought-provoking. If  you want a happier, more 

successful life, donôt miss this opportunity to change your trajectory. 
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In the early 1970s, Sylvester ñSlyò Stallone 

was an unknown actor trying to make it in 

New York City. Heôd achieved minor success 

in the movie The Lords of Flatbush, but then 

Sly moved to California since roles were 

scarce in The Big Apple. 

 
Having spent most of his money on a plane 

ticket, he found himself among thousands of 

actors seeking parts, so his prospects were not good. Months passed 

without work, and Sly ended up homeless and sleeping in a bus station. 

He was so broke he couldnôt afford to feed Butkus, his dog, best friend, 

and constant companion. So rather than letting him starve, he chose 

to sell Butkus to someone who could provide for him. Although he 

desperately needed the $25.00, Sly left crying. 

 
A few days later, Stallone witnessed a boxing match featuring the 

greatest boxer of all time, Muhammad Ali, versus The Bayonne 

Bleeder. Sylvester couldnôt believe an unknown fighter that no one 

thought would last one round lasted fifteen. The Bleeder was even 

able to land an incredible punch, putting Ali on the mat. Inspired by 

what he witnessed, Sylvester wrote an entire movie script. It was a 

story about an average guy who, against all odds, faced a superior foe. 

A man willing to get knocked down and get up again, as many times 

as it took to go the distance. For three straight days, Sly wrote, ending 

 

 

A ROCKY START 
Summarized from a speech by Sylvester Stallone 
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up with fewer than one hundred pages, but the essence of the story 

was complete. 

 
The young actor attended a casting call the following week, but the 

part wasnôt a fit. As he headed for the door, it hit him, and he turned 

and approached the producers. ñGuys, I forgot to mention that I have 

written a new screenplay.ò Half listening, they said, ñBring it by, and 

we will  take a look.ò To their surprise, the following morning, Sylvester 

arrived with the script in hand. The producers liked what they read 

but balked when they learned that Stallone insisted on playing the 

main character. They wanted the lead for this movie to be a star, like 

Ryan OôNeil or Burt Reynolds. So, instead, they offered $350,000.00 

for his script, but without other conditions. 

 
Sylvester was homeless, living in a bus station, didnôt own a car, and 

heôd just sold his dog to keep him from starving. However, Sly had 

become accustomed to that lifestyle, and he knew that if his movie 

were to become a hit without him as the protagonist, it would kill 

him. So, Stallone rolled the dice and turned down their offer. The 

producers eventually relented and agreed to pay him $35,000.00 and 

a percentage of the movieôs profit (if any). 

 
The movieôs budget was set at one million dollars, and Sylvester Stallone 

was cast to play Rocky Balboa. Keep in mind that in the mid-ó70s, 

one million dollars was a shoestring budget for movie production. 

Nevertheless, the project came in below budget by casting family and 

friends as actors, limiting most scenes to one take, and filming with 

handheld cameras. 

 
Stalloneôs film received good reviews when shown around Hollywood. 

However, the real test came at the Directorôs Guild screening. 

Hundreds of Hollywood elites showed up, and the theater was filled 

to capacity. Sylvester was extremely nervous. 

 
Sly watched the executives closely as the film played. They sat quietly 

throughout the movie. No one laughed at the jokes or gasped at the 
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fight scenes. As the audience silently fi led out of the theater, Stallone 

stayed seated, his breath caught in his throat. ñThe movie bombed,ò 

he thought as he sat humiliated and disappointed, with tears rolling 

down his cheeks. 

 
Eventually, he mustered the strength to stand and slowly descend the 

long staircase. He then realized that something unusual was taking 

place. Everyone was gathered in the lobby. Once he appeared, a few 

began to clap; and as others saw him, they joined in the applause. The 

ovation was loud and long, its echoes reverberating off the theater 

walls. 

 
Shocked, Stallone stood speechless. He couldnôt believe his eyes. 

ñHollywoodò loved his movie, and they loved him for making it. 

Sylvester Stalloneôs days of living in a bus station had come to an 

end. He later stated, ñIôll never experience a moment like that again.ò 

Rocky went on to gross over 200 million dollars, won Oscars for Best 

Picture, Best Directing, and Best Film Editing, and received six other 

nominations. The picture was even inducted into the American 

National Film Registry as one of the greatest movies ever made! 

 
Since that time, the Rocky movie franchise has earned more than 

1.4 billion dollars, making it one of the most successful movies of all 

time. The same Sylvester Stallone who slept in a bus station and was 

forced to sell his dog became one of Hollywoodôs most famous stars! 

One other thing, Sylvester spent $15,000 of his initial $35,000 to buy 

back Butkus, who also appeared in the movie! 
 

 

 

 

 

ñI believe any success in life is made by going into an area 

with a blind and furious optimism.ò 

- Sylvester Stallone 
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Mary Kathlyn Wagner was born in Hot Wells, 

Texas, in the early twentieth century. She was 

a spirited, adventurous, and delightful girl 

whose favorite color was pink. Mary was an 

exceptional student in elementary school, 

though her childhood wasnôt what most 

people would consider normal. 

 
When she was seven, Maryôs father became 

bedridden. This forced her mother to get a job to provide the familyôs 

income. So, she was left to cook, clean, wash dishes, do laundry, care 

for her father, and even do some shopping. 

 
Mrs. Wagner didnôt relish leaving a child with so much responsibility. 

However, her job demands left her no other option. So Mary bravely 

accepted the duties usually expected of a grown woman. 

 
Being away from home so often, her Mom strove to instill in Mary 

the confidence to complete her onerous duties. When faced with a 

problem, the little girl telephoned her mother for guidance. Mrs. 

Wagner always found time to talk and would encourage Mary by 

repeating. 

 
ñDonôt worry honey, you can do it! You can do it!ò 

 

 

ñYOU CAN DO IT!ò 
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Mary received many honors in high school, including graduating 

at the top of her class. However, after graduation, when most of her 

friends were headed for college, her family couldnôt afford the tuition. 

 
Consequently, Mary stayed in Houston, married, and started a family. 

The young mother loved and wanted the best for her kids. So, Maryôs 

heart was broken when a door-to-door saleslady offered to sell her a 

set of childrenôs books. She truly wanted those books but couldnôt 

afford them. 

 
The saleslady saw that Mary wanted those books. 

ñ What if I could get them for you for free?ò 

Mary was all ears! ñHow?ò 

ñ Well, if you will  help me sell ten sets, say to your friends, I will  give 

you a set!ò 

ñ You will  do that?!ò 

ñ Yes, Iôll leave these here, and we can start on Monday.ò 

 
But the good mother didnôt wait until Monday. That weekend she sold 

all ten sets. The following week, when the lady learned what Mary 

had done, she exclaimed, ñWith your kind of talent, you should be in 

direct sales!ò Then she offered Mary a commission for any additional 

books sold. 

 
Nine months and $25,000.00 of book sales later, Mary couldnôt believe 

the amount of money sheôd earned or how much sheôd enjoyed earning 

it. However, books didnôt lend themselves to repeat sales, so she made 

it her mission to find something that did. 

 
A short time later, Mary discovered Stanley Home Products. She 

realized she needed sales training when her first attempts with the 

new products failed. Borrowing twelve dollars from a friend, Mary 

took a train to Dallas to attend Stanleyôs National Convention. 

 
At that meeting, the companyôs top saleslady received special 
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recognition and a grand prize. Mary resolved, ñNext time, I will  be the 

one receiving the glory and getting that prize!ò 

 
Introducing herself to the reigning queen, she convinced her to 

demonstrate a Stanley Party. Mary took nineteen pages of notes at 

that party. On the train ride back to Houston, she memorized every 

word. Her ingenuity paid off. The following year, Mary was crowned 

Stanleyôs Queen of Sales. 

 
Having found something enjoyable that paid well, she relished her 

freedom to spend time with her children. Stanley paid her commissions 

for both selling and recruiting. Mary was consistently a top producer 

and successfully recruited more than 150 salespeople. 

 
However, Mary resigned when Stanley insisted she move to Dallas 

and refused to continue her Houston commissions. Yet, with her track 

record, securing a similar position with the World Gift Company was 

no problem. 

 
There, her sales and recruiting success continued, and she quickly 

earned the position of National Training Director. For the next eleven 

years, Mary poured her heart and soul into World Gifts and 

successfully opened an additional forty- three states for them. Many 

of her recruits became the companyôs top producers. 

 
With all the new business and her ability to hire and train, World Gifts 

placed Mary on their board of directors. Yet, to her dismay, her 

suggestions and ideas were met with skepticism and negativity. Other 

board members would often say, ñMary, youôre thinking like a woman.ò 

 
And though her team members were the companyôs top performers, 

Mary received little praise. But rather than being moved to a better 

place or getting more pay, she watched as the recruits she had trained 

were promoted. Those men received salaries twice that of hers. The 

final straw came when a position sheôd earned was given to someone 

less qualified. Mary knew the reason she was passed over was that 
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she was female. Then, when her expression of concern was met with 

apathy, she resigned. 

 
Depressed and out of work, Mary started writing a book about her 

experiences. A composition to help women avoid the obstacles sheôd 

faced. Becoming an author was challenging. Not sure how to proceed, 

Mary wrote down every good thing her employers had provided. 

Then she listed the problems sheôd encountered and those things that 

might have been done better. 

 
Once sheôd finished and re-read her notes, it became apparent that her 

creation was more of a marketing plan than a book. It was something 

that women could use to accomplish anything if they were simply 

willing to pay the price! ñThatôs it! Iôll create a company to provide 

women with the opportunity to be the best that they can be!ò 

 
Mary Kathlyn was inspired. In her dream, she saw hundreds of 

women breaking the bonds of a society where the rules and norms 

were stacked against them. She imagined them being rewarded for 

their successes and encouraged to do better and to have more. 

 
Maryôs mind was spinning. Her company needed great products that 

women could use, believe in, and recommend to others. For days, she 

anguished over what would work. Then, it came to her, beauty 

products that women could use, believe in, and recommend to others. 

For days, she anguished over what would work. Then, it came to her, 

 
ñEvery woman, by the age of twenty, already believes she is a cosmetics 

expert!ò And, cosmetics are repeatable, affordable, glamorous, and 

there is already a big market for them.ò 

 
So Mary knew sheôd found the perfect product!! 

 
Her next step was to find the right products. While searching for 

suppliers, she remembered a lotion sheôd used for years. It was a cream 

that softened her skin and made her face feel wonderful. Best of all, it 
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was made exclusively by a local friend, so Mary purchased the rights 

to that formula. 

 
Her new business was taking shape. It had a great marketing plan and 

an incredible product. All  that remained was for her to take action. So, 

she and her ---husband, George, went to work producing the product 

and putting together the companyôs structure. 

 
George would manage the business and financials, and Mary would 

handle the sales. They located a nice office in Dallas and signed a lease. 

But tragically, one month before the company was to open, George 

suffered a heart attack and died. 

 
Distraught, Mary wondered, ñHow can I go on?ò Yet, everything she 

owned was tied up in the new business, so a decision had to be made. 

Mary pondered, ñIf I go this alone, who can assume Georgeôs 

responsibilities?ò 

 
While still dealing with the grief, her attorney and accountant strongly 

recommended that she ñForget the opening, liquidate the inventory 

and find something else.ò They predicted failure and bankruptcy, not 

only for the business but for her as well. All  her friends and even some 

family urged her to give up and move on. 

 
No one would have blamed her for walking away. It seemed to be the 

right thing to do. However, Maryôs children did not share the 

professionalsô feelings and encouraged her, insisting, ñMom, you can 

do it! You can do it!ò 

 
Ben, her oldest son, handed her his bank book, which contained his 

life savings ($4,500.00), stating, ñI canôt think of anyone I would rather 

invest in--than you!ò Subsequently, all of her children agreed to pitch 

in and help with the business. 

 
Hearing her motherôs words again, words sheôd said to her children 

numerous times, plus their willingness to pitch in, were just what 
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Mary needed. From the depths of despair and with every odd stacked 

against her, Mary Kay Cosmetics took shape on September 13, 1963, 

marking the beginning of one of the most remarkable and inspiring 

business successes of the twentieth century! 

 
The Dallas location was a small 500-square-foot office that housed 

nine employees. Her son Richard took over the financials and 

business management. Mary Kay developed products, made sales, 

and recruited, trained, and motivated the Beauty Consultants. 

 
That first year, the lights in the Dallas office could be seen burning late 

into the night and were back on before sunrise. 

 
Everyone took massive action, and to the skepticôs amazement, with 

sales of over $198,000.00, Mary Kay Cosmetics showed a profit in its 

first year. The following year, sales approached a million dollars, and 

they were off. 

 
Mary Kay did everything and was everywhere! She sold, recruited, 

trained, motivated, acknowledged, and rewarded her sales force. She 

created promotional materials and even published a newsletter for the 

new recruits. 

 
The company grew daily, relying on its 

philosophy of encompassing the strengths 

familiar to women. Mutual support and 

teamwork were its foundation, and their 

ñBeauty Consultantsò were encouraged to 

attain and help others attain their goals. 

No matter how small or large, every 

accomplishment was recognized and 

rewarded. 

ñThe companyôs goal 

was to become the 

largest and the best in 

the country.ò 

~Mary Kay Ash 

 

The companyôs product lines featured skincare creams and cosmetics 

that women could sample at home and order from their personal 

consultant. Its growth plan was to organize successful sales units that 
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could be duplicated. 

 
Although her business was doing well, she knew it would be impossible 

to grow if she continued doing everything herself. So, a ñNational 

Directorò system was created to clone the new ñMary Kays.ò 

 
The worldôs best motivational and business speakers were featured at 

the annual Directorôs meetings (the seminars). Mary Kay taught her 

staff and consultants ñThe Golden Ruleò to see the invisible sign. The 

sign, worn by everyone, said, ñMake Me Feel Important!ò The focus 

was always on service rather than sales! 

Consultants were told, 

 
ñ Youôre not really selling cosmetics. Youôre offering youth, beauty, 

hope, and self-esteem!ò 

 
As years passed, Mary remarried, and the company began to have 

a Real IMPACT in the marketplace. Mary Kay never stopped 

searching for better and more exciting awards for her most successful 

consultants. 

 
The first company award was a Golden Goblet. The cup initially 

worked, although Mary Kay realized her repeat winners needed 

something different. So Golden Trays and similar prizes were added. 

Yet Mary Kay dreamed of something better. Then the Star Consultant 

Program was introduced. It featured an attractive ladder lapel pin. 

When a consultant reached her quarterly goal, a jeweled star was 

placed on the next rung of their pin. 

 
The Star program also created some excitement. However, one day, 

Mary Kay read an article stating, 

 
ñAn aerodynamicsô study had proved the bumblebeeôs body was too 

large and its wings too small for it to fly.ò 

 
Turning to her husband, she exclaimed, ñThatôs just like women!ò 
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A few days later, a package addressed to her arrived at her home. 

Inside she found a diamond bumblebee pin. Once she saw that pin, a 

brand-new awards program came into being. Her Queen-level 

consultants would receive a diamond bee pin. And though the Bee 

Pin was popular and other rewards were added, Mary Kay was never 

quite satisfied. She still imagined something spectacular! 

 
The companyôs massive success gave her the freedom to spend money 

as she pleased. However, Mary Kay didnôt have time to spend money 

on herself. Yet one morning, she pulled into the Dallas Lincoln 

Dealership on a whim. And, before she could even explain what she 

wanted, the salesman stopped her. And, in so many words, said, 

 
Ȱ,ÉÔÔÌÅ lady, go home, get your husband, and when you come 

ÂÁÃËȟ ×ÅȭÌÌ ÇÅÔ ÙÏÕ ÉÎÔÏ Á ,ÉÎÃÏÌÎȢȱ 

 
Big mistake! 

 
Mary Kay simply took her business to the Cadillac dealership, where 

her welcome was much better. Yet, when she opened her compact and 

said, ñI want a car this color,ò the shocked salesman exclaimed, ñThatôs 

PINK! You want a pink car?!! Do you realize how much it will cost 

to have one car painted PINK?! And you wonôt be able to return it if 

youôre not happy!ò 

 
Mary never flinched and ordered a car the color of her compactôs 

ñMountain Laurelò tone. A few weeks later, when her PINK car 

arrived, she picked it up and drove to her companyôs parking lot. Five 

of her National Directors were working at the office that day. When 

those women saw what she was driving, they were speechless! All  five 

directors had to have one! Then the light came on in Mary Kayôs head. 

This eye-catching automobile would become the companyôs ultimate 

award. Not only would it provide a powerful sales incentive, but it 

would become a potent new company symbol. So, for the first time in 

1969, Mary Kay awarded her top five producers a two-year lease on a 

brand-new blush- colored (pink) ñCadillac Coupe de Ville.ò 



12 

 

 

 

Real IMPACT |  Daily  Inspiration  

 
 
 

And did that ever work?! The Pink Cadillac became the most coveted 

award in the companyôs history and a symbol that the world would 

identify with Mary Kay Cosmetics. To an outsider, spotting one of 

those pink cars was as exciting as coming across a Rolls Royce, a 

DeLorean, or the infamous ñOscar Mayer Wienermobile.ò 

 
GMôs ñPink Mary Kay Fleetò would eventually be valued at over one 

hundred and thirty million dollars. For over 50 years, those ñPink 

Cadillacsò have remained a coveted symbol of success throughout the 

civilized world. 

 
Now you might think this would be enough sales motivation. But not 

for Mary Kay. She never stopped searching. The next ultimate 

achievement award was to become a ñQueen for a Day.ò Those winners 

were honored by sending them down a runway in front of thousands 

of screaming ñMary Kay Consultantsò to be crowned with a jeweled 

tiara, wrapped in fur, given a gorgeous diamond ring, and presented 

with a massive bouquet of pink roses. 

 
The Mary Kay annual events rivaled ñBroadway,ò ñHollywood,ò and 

ñThe Miss America Pageantò in their dazzle and elegance. But the 

spirit of camaraderie and motivation they produced was worth the 

effort. 

 
Mary Kay knew these ladies would never have a chance for that kind 

of experience anywhere else. So she provided them with one. She 

loved and respected her consultants! And they not only loved her, but 

they also appreciated the unmatched opportunity she offered them. 

Ash once said, 

 
ñThe success of Mary Kay Inc. is much, much deeper than just 

dollars and cents and buildings and assets. The real success of our 

company is measured to me in the lives that have been touched 

and given hope.ò 
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The companyôs spirit and the underlying philosophy continued to 

propel ñMary Kay Cosmeticsò to success after success! Her Mother 

and children were right, ñShe could do it!ò And she did it!! Mary Kay 

was able to help women throughout the world. At her death in 2001, 

her company had over 800,000 consultants in 37 countries with annual 

sales of more than 2 billion dollars. 

 
Loved by all who knew her, Mary Kay left a legacy that will  live on 

in the many people she touched. She certainly left her mark on the 

business world, and it was PINK! 

 
In 2000, Lifetime Television named Mary Kay Ash the most outstanding 

woman in business in the 20th century. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ñI envisioned a company in which any woman could 

become just as successful as she wanted to be. The doors 

would be wide open to opportunity for women who were 

willing  to pay the price and had the courage to dream.ò 

~ Mary  Kay Ash 
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It wasnôt the top-rated movie in 1993; it came 

in 69th. It wasnôt even the highest-ranked 

college football film that year. Yet, Rudy has 

become a film classic that has motivated 

thousands with its touching story of a boyôs 

struggles to make his dream a reality. 

 
Daniel Ruettiger was born in Joliet, Illinois, 

in 1948, the third of 14 children. Rudy, as he 

was called, lived in a small home outside Chicago. His father was a 

miner who barely earned enough to feed his large family. Still, as bad 

as things were, he loved to watch Notre Dame Football on Saturdays 

in the fall. Rudy also loved Notre Dame and dreamed of someday 

playing for the Fighting Irish. 

 
So the first day he was eligible, he signed up for Joliet Catholic 

Academyôs varsity football team. 

 
Rudy practiced hard, earned a starting position, and led the team in 

tackles in his final two seasons. Unfortunately, he wasnôt built like a 

football player. He was only 5ô 6ò and weighed just 165 pounds. But 

Ruettiger strove to compensate for his slight build by giving every 

play 100% of what he had. 

 

 

THE LEGEND OF RUDY 
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He didnôt just play hard--he also talked tough. And it was no secret 

that he planned to become a member of Notre Dameôs Fighting Irish! 

Of course, when his classmates heard that, they got a good laugh. 

ñRudy, youôre nuts! Thatôs impossible!ò And almost everyone at Joliet 

believed Rudy had no chance of suiting up for the Irish. 

 
After all, Notre Dame could recruit the best players from anywhere in 

the nation. Why in a million years would they ever consider anyone 

like Rudy?! ñThatôs simply impossible!ò 

 
However, one person didnôt laugh at Rudy and even encouraged him 

to go for his dream. That was his fatherôs best friend, Pete. Pete listened 

to Rudy and offered him advice. But, one day, Pete was killed in an 

accident at his job. Young Ruettiger, though grief-stricken, vowed to 

take Peteôs recommendations and pursue his dream. 

 
So after graduating high school, he moved to South Bend, Indiana, 

where he hoped to become a student at his beloved college. 

Unfortunately, he didnôt qualify to enroll. Noticing his disappointment, 

a helpful priest suggested he apply to Holy Cross Junior College as a 

stepping-stone to entering Notre Dame. 

 
The bar at Holy Cross was lower, and Rudy was accepted. Although 

Rudy was dedicated and worked hard to earn high marks, he had 

dyslexia, which made reading and studying slow and challenging. His 

disability made achieving good grades arduous. 

 
Rudy turned in applications each of the subsequent five semesters, 

just to be rejected again and again. Yet, his desire to play for the Irish 

was stronger than ever. So, he spent as much time walking the 

universityôs grounds as he could. On one campus visit, Rudy spotted 

a flyer touting a groundskeeper position and jumped at the chance. 

 
While working on campus, he had access to and explored the tunnels 

of historic Notre Dame Stadium. From the front of the Hesburgh 

Library, he admired the 68 ft. mural of The Word of Life, also known 
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as Touchdown Jesus. But when the mid-day sun reflected from the 

golden dome of Notre Dameôs main building, he closed his eyes and 

saw himself dawning the golden helmet of the Irish. 

 
If Rudy had been motivated before, he was now on fire!! So, he 

renewed his vow that somehow, someway, he was going to dress in 

the blue and gold and take the field with the Fighting Irish. 

 
Although he doubled down on his studies, he knew his time was 

running out. And he realized his dream would be dead if he was 

rejected once more. You see, Notre Dame didnôt accept senior 

transfers. So, Rudy prayed and submitted his application for the final 

time. When the verdict was announced, it was good news! 

 
Rudyôs dream was still alive! But being accepted as a football player 

would be a much higher hurdle. Most college teams allow walk-ons, 

and Notre Dame was no different. His problem was that only two 

walk-on positions were available, and Rudy would compete against 

fifteen top-quality players. Nevertheless, Ruettiger approached the 

tryouts as if his life depended on it. When the whistle blew, you 

wouldnôt have wanted to be standing in front of him! 

 
He poured every ounce of courage and fight he had into those tryouts! 

And to everyoneôs amazement, Rudy Ruettiger was selected as one of 

the chosen two. Overjoyed, he knew he had come a long way, but his 

real dream was to suit up in the blue and gold and play in a real game! 

And though making the team was a giant step, the next step would 

require the heart of a champion. 

 
Scout teams consisted of players who, at practice, played against the 

first string. They were the guys who took all the blows and got little, 

if any, glory. But that didnôt bother Rudy. He was determined to do 

his part to help the Fighting Irish win regardless of his position. So 

day after day, the pint-sized defender battled those enormous five- 

star players. His effort displayed the meaning of heart, passion, and 

devotion. 
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Rudy played bruised, he played hurt, and he put all he had into every 

play! Even facing pushback from some of his teammates, he never 

gave an inch. Fortunately, his efforts didnôt go unnoticed by the elite 

players he faced every day. They came to love and respect him for his 

selfless actions. 

 
As his final season of eligibility approached, some of the teamôs 

leaders encouraged him to tell Coach Parseghian about his dream. So, 

Ruettiger gathered his nerve and knocked on the coachôs door. 

 
Ara Parseghian realized how hard Rudy had worked and promised to 

play him in at least one game next season. Rudy was thrilled and 

believed his dream was about to become a reality! He could see 

himself donning a golden helmet and running onto the field of the 

most historic stadium in college football! He couldnôt wait for his 

family and the many doubters to see it. 

 
However, Parseghian stepped down as coach at the end of the season 

and was replaced by Dan Devine. Devine wasnôt aware of Araôs 

promise or Rudyôs hard work. And he was much too busy to discuss 

anything with a player on the scout team. So, when fall brought about 

the new season, Rudy continued to do his best at every practice. Once 

again, he slammed those big guys with all his might and strove to 

keep everyoneôs enthusiasm high on the practice field. 

 
As the games came and went, the Irish were having a good year. 

Boston College was a win, Purdue a win, and Northwestern was also 

a win. However, the next game was a loss to Michigan State. And with 

that, Coach Devine became even more focused on righting the ship 

and certainly had no time for an individual playerôs dream. 

 
Wins against North Carolina and Air  Force followed. But with a loss 

to Southern California, Rudy could feel his hopes evaporating. The 

Irish did come back to defeat the Navy. But Georgia Tech was the last 

game on their schedule, and everyone knew that the Yellow Jackets 

would not be pushovers. Rudyôs teammates were aware of Coach 
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Parseghianôs promise. Yet, none of them dared try to influence coach 

Devine, especially this year. So no one said a word. 

 
In the Georgia Tech game, Notre Dame built a healthy lead. And as 

the gameôs conclusion approached, the Irish could have won by simply 

running out the clock. 

 
But Rudyôs teammates knew there would probably never be another 

chance for him to play if the game ended. So the team leaders 

persuaded their quarterback to try to score rather than running out the 

clock. 

 
If Notre Dame could score, the defense would have to re-enter the 

field, giving Rudy one more chance to play. Their plan worked, and 

they scored. Coach Devine was dumbfounded! He couldnôt believe 

his eyes! ñWhat in the HE-- is going on here?!ò 

 
At that point, some Irish players started chanting ñRudy, Rudy,ò and 

soon others joined in. As the chant began to get louder (ñRudy, 

Rudy!ò), the cheerleaders and some of the home crowd took up the 

mantra. Then his family and friends joined in, and even some coaches 

followed suit. 

 
The sound of ñRudy, Rudy, Rudy!ò rang out in Notre Dame Stadium. 

Then finally, Coach Divine caught on and, with a scowl, motioned for 

the defensive coach to send in Ruettiger. 

 
While it may seem like no big deal, Rudyôs lifelong dream was realized. 

And for the next two plays, Ruettiger dawned his ñGolden Helmetò 

and proudly wore the ñBlue and Goldò for his Fighting Irish. 

 
On his first play, he was stopped and couldnôt reach the runner. But 

on the second, he broke through an elite Yellow Jacket line manned by 

300-pound players. Then, little Rudy Ruettiger tackled Georgia Techôs 

quarterback for a loss on the gameôs final play. 
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A mighty roar rose from the fans as the Irish Band played their famous 

Notre Dame fight song, The Victory March. There were smiles and 

high-fives from Rudyôs family. Once the final seconds ticked off the 

clock, Rudyôs teammates lifted him to their shoulders and carried him 

off the field. This was the only time in Notre Dame history a player 

was carried off by his teammates. 

 
So ñThe Legend of Rudyò began and lives on, even today. Although 

Ruettiger played only two plays, he not only realized his dream but 

also accomplished the impossible and provided encouragement to 

nameless thousands! 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñFocus on your dream and never quit. 

It  is always too soon to quit.ò 

~ Rudy Ruettiger 
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Martha McChesney Berry grew up on a large 

cotton plantation in the foothills of the Blue 

Ridge mountains near Rome, Georgia. Her 

father managed their estate and several other 

businesses. After completing high school, 

she also received a degree from Edgeworth 

Finishing School. 

 
However, the young Miss Berry was aware 

that, sadly, the mountain children around her would never have the 

opportunity to participate in any school. After a chance meeting with 

a few children on a Sunday afternoon, she resolved to afford those 

little ones the prospect of an education. So in the late 1890s, Martha 

Berry constructed a one-room whitewashed building on a corner of 

her fatherôs estate. 

 
Once completed, The Berry School began offering classes to the 

children in the North Georgia hills. Students wanting to attend were 

allowed to barter for their tuition. And there was a good reason for 

that option; the childrenôs families had little or no money! 

 
The families were excited at the prospect of their kids having an 

opportunity to attend school. So, for the youngstersô tuition, they 

contributed whatever they had. 

 

 

SHE TURNED A DIME 

INTO MILLIONS 
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Some brought eggs, others a jar of jam, a quilt, or a chicken. One 

family even brought their milk cow. 

 
To receive room and board, the students worked in the garden, kept 

up the grounds, chopped wood, cleaned the classroom, gathered eggs, 

cooked meals, and scrubbed the floors. They grew what they ate. 

 
As word spread of a free education, attendance mushroomed, and 

more food and larger buildings were needed. Marthaôs heart was big, 

but her bank account was small. The little school faced crisis after 

crisis, and the cause was always the same, money. Yet, Miss Berry was 

devoted to her students and dreamed of finding a way to keep the 

school open. Still, the prospects werenôt good! 

 
Then one day, a little boy ran up to Martha, holding a newspaper 

clipping. 

 
ñMiss Berry, Miss Berry!ò ñWhat is it, Johnny?ò 

ñOh, Miss Berry, you need to talk with Henry Ford!ò 

ñWhy on earth should I do that?!ò 

ñIt says in this paper that heôs got a lot of money, and he gives it to 

people who need it!ò 

Then Johnny said, his hands trembling, ñI think we need it, Miss 

Berry!ò 

 
A short time later, the young educator did write to Ford to explain her 

dream of educating the poor children of the Blue Ridge Mountains. 

After mailing the envelope, Martha prayed that the wealthy 

philanthropist would understand the situation and provide some 

financial assistance to her school. 

 
Unfortunately, the crusty old industrialist had been contacted by so 

many asking for his money; heôd become cynical and believed that 

every person and organization in the country was looking to him for 

a free handout. So Ford had little sympathy for Marthaôs situation. 

However, he did send her something. He sent her a dime. One thin 
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dime, worth ten cents and nothing more. Martha Berry could have 

taken that dime and told herself, ñI tried, and it just didnôt work out.ò 

But the young teacher wasnôt quite ready to give up. 

 
Taking a pen and paper, she jotted down a plan encompassing all the 

resources in her control. Her list included: her knowledge of farming 

(having been raised on a plantation), the strength and loyalty of her 

students, the availability of her fatherôs land, the tools and resources 

on his plantation, natureôs ability to multiply, and of course that dime 

from Henry Ford. 

 
Once her plan was complete, Martha took the coin to a feed store in 

Rome and bought ten cents worth of peanuts. When she returned, she 

gathered her students and presented them with a new project. They 

were told their part would be difficult, it would take hard work, and 

they would still be expected to do their classwork and other chores. 

Then, emphasizing its importance, she asked the children if they 

would see the project through. 

 
All the students accepted the challenge. So Martha took four stakes 

and marked off a small section of land near the schoolhouse. Then 

she set up teams and appointed a leader for each one. The older boys 

were to clear the small trees and bushes from the field. Meanwhile, 

the younger children placed each peanut seed in a small container, 

added fertilizer, and watered it daily. 

 
The other groups gathered rakes, hoes, buckets, and other items 

needed to tend a crop. Once the field was cleared, the older boys 

plowed the ground and prepared it for planting. All the students 

diligently prepared each furrow. When the sprouts were ready, they 

carefully placed the tiny buds in the furrows. 

 
Each day, in the hot Georgia sun, while one team worked to pull the 

weeds from among the young plants, others carried buckets of water 

into the field. 

No peanut crop had ever received such copious attention. 
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As their harvest grew, Martha again asked the older boys to start 

clearing, only this time, the new field was not small. She laid out a 

section of more than an acre. And, of course, it took the boys longer 

to prepare the larger area for planting. The children never complained 

and worked diligently to ensure the projects succeeded. 

 
That first peanut crop responded well to all the attention and the nice 

Georgia weather. Their harvest was bountiful, and those little ones 

had never seen so many peanuts. Yet, their project was only 

beginning. The peanuts from the first crop were again prepared to be 

planted in the larger field. 

 
With both fields seeded, Martha staked out what must have seemed 

like a hundred acres (88 acres). Nevertheless, the children remained 

loyal; clearing, plowing, planting, and tending were again completed. 

The crop not only responded, it out produced the first one. This harvest 

was so massive that it took several wagons to deliver the produce to 

the feed company. 

 
When little Berry Schoolôs peanut harvest was weighed, it brought 

the astonishing sum of fifteen hundred dollars. Her students had 

masterfully accomplished their part of Marthaôs plan. But the young 

teacherôs strategy was not yet complete. 

 
After placing the fifteen hundred dollars in her bank account, she 

wrote a check to Henry Ford for the entire amount. Then signing the 

check, she put it in an envelope along with the following letter and 

mailed it to Henry Ford. 

 
ñDear Mr. Ford: 

Here is your fifteen-hundred-dollar dividend for the ten-cent 

investment you made in Berry School.ò 

Faithfully Yours, 

Martha Berry 
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When the old business magnate read that letter and saw the check, he 

was so moved that he took the next train to Rome to meet this Miss 

Martha Berry. While in Rome, Ford visited the little schoolhouse and 

saw the poor children working their hearts out. He watched them study 

and saw their devotion to Martha and to learning. And before he 

departed, the great car maker wrote Berry School a substantial check. 

That money was only the first of a long string of donations. 

 
Henry and his wife, Clara, formed a lifelong friendship with Martha. 

His total donations to the ñBerry Schoolsò were estimated to be over 

three million dollars. 
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Abraham Lincoln is remembered as one of 

Americaôs greatest Presidents. So much so 

that until recently, his birthday was a national 

holiday. He is known for his log cabin 

birthplace, honesty, and stovepipe hat. 

However, he also significantly impacted the 

direction of our nation through watershed 

moments, including the Lincoln Douglas 

Debates,  becoming  the  first  Republican 

President, and The Gettysburg Address. 

 
But what most people donôt know is the improbable series of events 

that allowed him to become the 16th President of the United States. 

 
What changed this barefoot boy, who was so poor that his pants were 

always too short, into one of the most successful attorneys in Illinois? 

What transformed the son of illiterate parents from the backwoods of 

Kentucky into one of the worldôs greatest orators? And, how did that 

poor farm boy with little to no schooling become the President of the 

United States? 

 
Abraham Lincoln had less than the equivalent of a first- grade 

education. Yet, his speeches have been renowned as some of the most 

eloquent in the history of the world. How did that happen, and what 

circumstances prove his rise to power was providence? 

 

 

PROVIDENCE 
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A Humble Beginning 

The boyôs early life was a struggle. He was born in a tiny, dirt-floor 

log cabin deep in the Kentucky backwoods. His father, Thomas, a 

cabinet maker, had recently spent his life savings purchasing their 

farm. Yet, a title dispute cost him all his land and most of his money. 

Consequently, young Abeôs family was forced to move several times, 

finally squatting in a thick, dangerous Indiana forest on government 

land. 

 
Seven-year-old Abe once again found himself in a tiny cabin 

surrounded by dense woods filled with wild animals. The little boyôs 

father gave him an ax and put him to work cutting trees, notching 

logs, chopping firewood, and fetching water from a stream two miles 

away. 

 
Abeôs mother, Nancy Hanks Lincoln, a talented seamstress, tried hard 

to make her family comfortable. She cooked, cleaned, made clothes, 

and recited poems and scriptures from the Bible. Little Abe loved to 

listen and had the unique ability to hear something and repeat it 

almost verbatim. 

 
Neither Nancy nor Thomas had a formal education. The only books 

in their home were the Bible, a catechism, and a spelling book. Even 

though little Abe couldnôt read, he enjoyed looking at the pages and 

longed to understand their meaning. 

 
In the following two years, their little farm began to take shape. But 

then, Nancy fell ill  from milk sickness. With no doctors or medicine 

nearby, the disease took her life in a short time. Abraham was only 

nine when his precious mother passed away. The young boy was 

devastated. 

 
Abe remained despondent even though his sister Sarah did her best 

to be a mother to him. He had no way of knowing that this would 
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be the first of a series of events that would ultimately lead him to 

greatness. 

A New Mother 

The next providential event occurred when Thomas, knowing he 

needed help, left little Abe and Sarah alone and headed back to 

Kentucky. 

 
Upon his arrival in Elizabethtown, he learned that a previous 

acquaintance, Sarah Bush Johnston, had recently become a widow. So 

Thomas visited her and made this proposalé 

 
ñI have no wife and you no husband. I came a-purpose to marry 

you. I knowed you from a gal, and you knowed me from a boy. 

Iôve no time to lose: and if youôre willinô, let it be done straight off.ò 

 
The following day, Sarah and Thomas were married in a log house on 

Elizabethtownôs Main Street. 

 
When the two, along with Sarahôs three children, returned to the 

Indiana cabin. Little Abe and Sister Sarah were excited to have a mom 

again and relished their new playmates. They also appreciated their 

help in the fields. The merged family quickly bonded, and Abeôs new 

stepmother loved him as much or more than her own children. And, 

when Mother Sarah saw the makings of a great man in him, another 

remarkable event took place. 

 
After learning of a school opening several miles from their farm, 

Sarah enrolled young Abe. She saw that he attended the classes each 

day. Abraham loved school and appreciated learning. He even created 

his own Book of Sums to help him with math problems. 

 
Nancy Hanks Lincolnôs cousin, Dennis Hanks, joined them at the 

farm for an extended stay during this period. While there, he taught 

young Abe his ABCs and helped him with reading. 
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Because Abeôs father cared little about his education and needed his 

help, Abe was forced to drop out of school. Yet, with his new motherôs 

encouragement, he never stopped studying. 

 
Sarah kept him at his lessons and gifted him her books. Soon young 

Abraham was spending his free time reading books such as The Life 

of Washington, Aesopôs Fables, Pilgrimôs Progress, and The King James 

Bible. He even took his books to the field to read while plowing and 

resting his horse. 

The Boyôs Habit 

Young Lincoln became a virtual vacuum, eagerly consuming every 

book, newspaper, pamphlet, article, or anything else he could find to 

read. For years, he read by firelight deep into the night and resumed 

at the first sign of the sun. Although he completed his chores, he had 

a marked preference for reading, writing, and ciphering. 

 
Once he had read and reread the books in his home, Abraham walked 

to the nearest trail. He befriended any hunter, trader, peddler, or 

politician who chanced by. If a traveler had a book, Lincoln was sure 

to have a look. He even borrowed from his neighbors and once 

boasted, ñIôve read every book within 50 miles of my home.ò 

 
He read texts such as Nicholas Pikeôs New and Complete System of 

Arithmetic and Thomas Dilworthôs New Guide to the English Tongue. 

And classics like Robinson Crusoe, Benjamin Franklinôs autobiography, 

and anything else he could find. 

 
Although he became more knowledgeable through reading, the 

teenager realized that his grammar was inferior. And though he was 

surrounded by illiterate parents and neighbors, he knew where to find 

help and was quoted as sayingé 

 
ñThe things I want to know are in books; my best friend is the 

man whoôll get me a book I ainôt read.ò 
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Abraham continued to work in the fields throughout his teens, 

swinging his ax and reading. In those days, it was the custom for 

families to rent out their children until they turned twenty-one, and 

Thomas made prime use of that custom. 

 
So, in addition to his chores, Abraham was obligated to chop trees, 

split fence rails, and do other work for his neighbors. With all that 

physical labor and reading, he eventually became a knowledgeable 

and muscular young man. 

 
Young Lincoln always carried a book, and it was common to see him 

with an ax in one hand and a book in the other. But, as time passed, 

he grew weary of his labor and began to resent his father. 

 
When he was twenty-two, his family moved again, settling in central 

Illinois. After that move, Abraham left his family to seek his fortune 

and took whatever honest work he could find. Yet, he especially liked 

sailing cargo down the Mississippi River on flatboats. The main reason 

was the boatôs owner brought a stack of newspapers and a copy of A 

History of the United States. So, on these trips, Abe had more to read 

than ever before. 

Marooned 

The following year Abraham continued to do odd jobs and ferry cargo. 

Fate stepped in on his last voyage when his flatboat became stranded 

on a sandbar near New Salem, Illinois. As the crew struggled to free 

the vessel, a large crowd formed. The townôs citizens watched as a tall, 

lanky fellow took charge. Under his direction, the crew members 

unloaded the cargo from one side, causing the boat to shift. 

 
Then the impressed observers witnessed the boy go ashore, locate a 

copper shop, and borrow an auger. He then drilled a hole in the boatôs 

bow, which allowed the water to drain out and the boat to ease over 

the dam. 
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The flatboatôs owner, Denton Offutt, was impressed with Abrahamôs 

handling of this incident. He liked what heôd seen of New Salem. So, 

he pledged to return to open a general store and asked Abe to join him 

in that venture. When the young ferryman agreed, he unknowingly 

took his next step toward his ultimate destiny. 

 
Imagine that, with more than 800 miles of shoreline, Abraham 

Lincolnôs flatboat marooned precisely on the shores of New Salem, 

Illinois. A town, most likely the only one along that voyage, which 

contained a debating society. 

New Salem 1831 

Once the flatboat crew returned from New Orleans, Offutt fulfilled 

his pledge and opened the New Salem General Store. Lincoln was 

hired as the storeôs clerk and allowed to sleep in a back room. The 

townôs residents were soon being entertained with yarns and funny 

jokes. In a short time, Abe was a town favorite as the word spread of 

his humor, knowledge, and honesty. 

 
ñHonest Abe,ò as he was called, enjoyed the freedom his new job 

gave him to read and study English grammar. During this time, he 

engaged the local schoolteacher to help him with his writing and 

speaking skills. At his teacherôs urging, Lincoln joined the New Salem 

Debating Society. There, he gave his first public speech and met many 

influential people. Impressed with what they heard, the townspeople 

convinced Lincoln to enter the Illinois General Assembly race. 

 
Although Abe was staying busy, the general store was losing money. 

And panic spread when Chief Black Hawk of the Sauk tribe and several 

hundred braves crossed the Mississippi into Illinois without warning. 

So, the Stateôs Governor decreed that males between eighteen and 

forty-five were obligated to enlist in the militia. When the call came, 

with the store failing, Offutt allowed Lincoln to enlist. 
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The Army assigned Abraham to a battalion containing a number of 

his friends from New Salem. So, when his Company chose a captain, 

they picked Lincoln by a large majority. Although he saw no action, 

he demonstrated bravery and was highly respected. 

 
After his military discharge, he returned home and resumed his race 

for the General Assembly. Though his run was unsuccessful, he met 

many citizens throughout Illinois, some of whom would later help 

elect him to the Legislature. Despite losing his first election, his 

enthusiasm for politics grew after he received 277 of New Salemôs 300 

votes. 

1833 

With the election over and out of work, Lincoln searched for new 

opportunities. But when many things he attempted failed, the people 

of New Salem appointed him their Postmaster. And, when the Post 

Office was moved to another town, he was tapped to be Deputy to the 

County Surveyor. 

 
Lincoln had a strong desire to be successful at something; he just 

wasnôt sure what it was. And though he loved politics, he hesitated to 

enter for his lack of education and contacts. At that point, he described 

himself as ña piece of floating driftwood.ò 

 
While strongly considering opening a blacksmith shop, an 

acquaintance offered to sell him a fully furnished general store on 

credit. The deal sounded too good to pass up, so Lincoln accepted the 

offer. Running his new store gave him ample time to do his favorite 

thing, reading. 

The Old Barrel 

Many days were spent sitting under a tree near the storeôs entrance, 

studying English grammar and reading anything he could borrow 

from his customers. He consumed newspapers, textbooks, and 
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classics like the works of Shakespeare and the poems of Robert Burns. 

Although he enjoyed this time, poor sales were pulling him into debt. 

In fact, except for the fifty cents in his pocket, he was broke. 

 
One morning, while sitting under that tree, his eyes were drawn to an 

approaching covered wagon. The driver pulled up in front of him and 

steadied his horses. Jumping down, he walked toward Lincoln and 

exclaimed, ñThis pioneer life is not for me, and Iôm taking my family 

back East. My wagon is overloaded. Will you take a look inside to see 

if there is anything you might want?ò 

 
Since Abe had no money, he was hesitant and told the man he wasnôt 

interested. But the driver was insistent, ñ What about this barrel? You 

can use it to store things. Iôll let you have it for only four bits (50 cents). 

Could you take it off my hands?ò 

 
Now Lincoln didnôt need another barrel. Most of his storeôs supplies 

arrived in barrels. Yet, he reached in his pocket and handed the man 

his last penny. Bidding the traveler farewell, he placed the old relic in 

a back corner and forgot about it. 

 
After several months, he found a use for the barrel. And, once he 

removed the top, he noticed it wasnôt empty. Dumping the contents 

on the floor, Abraham was surprised when something heavy fell out. 

As he looked more closely, there on the floor, partially covered by 

debris, lay a complete set of Blackstoneôs Commentaries. These were 

Sir William Blackstoneôs 18th-century essays on the common law of 

England. 

 
Lincoln wasted no time putting those books to use and spent the 

remainder of the summer consuming their pages. The more he read, 

the more interested he became. Saying, ñNever in my whole life was 

my mind so thoroughly absorbed. I read until I devoured them.ò 

 
Even before completing the essays, he started visiting courthouses 

and observing trials. Once heôd had a glimpse of those hearings, 
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Abraham Lincoln realized his search for a profession had ended. And, 

for the first time, he envisioned himself as an attorney. Lincoln then 

committed heôd do whatever it took to accomplish that goal. 

 
Who knows if the story of the barrel is true? A much older 

Lincoln often told it using the third person. I merely wrote what 

his listeners must have surmised. 

 
Yet, some historians think it has merit. I know Lincoln had access 

to Blackstoneôs Commentaries. It is irrelevant whether he got 

them from a farmer or his mentor and future business partner, 

John T. Stuart. But that he used them as the first step toward a 

highly successful legal career is an acknowledged fact. 

The Law 

The same year Lincoln decided to become an attorney (1834), he was 

elected to the Illinois General Assembly. A short time later, Springfield 

attorney, John T. Stuart, befriended him and offered him the use of his 

law library. 

 
At age 23, Lincoln was still living in New Salem and managing his 

general store. What free time he had, he spent preparing to take the 

multiple steps required to pass the Illinois bar. Purchasing a book of 

legal forms, he drew up mortgages, deeds, and other documents for 

his friends at no charge. 

 
He even argued a few minor cases with Stuartôs advice and 

encouragement. He often traveled twenty miles to his friendôs office 

to retrieve and return law books. In 1836, his diligence paid off, and 

he was granted a license to practice law. The following year the Illinois 

Supreme Court awarded him admission to the State Bar. Then, Mr. 

Lincoln started a career that he would pursue for the remainder of his 

life; he was no longer ña floating piece of driftwood.ò 

 
Once the Illinois Legislature adjourned, Lincoln saw little future in 
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New Salem for his legal work or political ambitions. Yet, Springfield 

offered both; he was well known for his successful efforts to make that 

city the new state capital. So, on a borrowed horse and with everything 

he owned in two saddlebags, Abraham Lincoln departed the city that 

gave him his political start. 

 
He boarded with friends for the next four years or stayed in country 

inns and farmhouses. Lincoln was 28 when he opened a law office 

with Stuart and became a circuit judge. His responsibilities required 

him to travel throughout Illinois, visiting numerous cities and courts. 

For months, he would journey with his clothes and toiletries in his 

saddlebags. And he always carried a few books for entertainment on 

those long rides. 

 
In addition to his law career, Lincoln continued in politics and used 

his travels to broaden his base. Within a few years, he was earning 

between $1,200.00 and $1,500.00 a year when the stateôs governor 

was only receiving $1,200.00. In 1841, Stuart and Lincoln dissolved a 

partnership that had handled more than seven hundred cases. 

 
But another door opened when the top lawyer in Illinois, Stephen 

Logan, offered him a partnership. Upon accepting this position, his 

status as an attorney was significantly elevated. During those two 

years, Abraham Lincoln was introduced to and represented the most 

influential leaders in Illinois and the surrounding states. 

The Rail road Wind fall 

In 1857, Lincoln took another step toward destiny when he served as 

a lobbyist for the Illinois Central Railroad. After assisting them in 

getting a charter from the state, he was retained as their regular 

attorney. Upon successfully defending the ñICRò against the county 

in a tax matter, he received the largest fee of his legal career, 

$5,000.00 ($166,000.00 in todayôs money). And by the time Abe 

became a prominent national politician, he was one of Illinoisô most 

distinguished and successful attorneys. 
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The Douglas Debates 

Lincolnôs windfall from the railroad gave him the money and time to 

pursue his higher ambition; politics. Consequently, in 1858, he ran for 

the Illinois Senate. While Lincoln was inexperienced and awkward, 

his opponent, the incumbent Senator Stephen A. Douglas, was rich, 

powerful, and charismatic. 

 
Fighting an uphill battle against a better-financed and more organized 

opponent, Lincoln planned to follow Douglas and speak in the same 

cities. Suddenly the idea of battling him face-to-face came to mind. 

So, he wrote Douglas and challenged him to share a debate platform. 

 
Douglas certainly had no desire to elevate Lincoln to his level. But, 

the fear of being called a coward prompted him to take on this 

lightweight. So Douglas, planning to put him in his place once and 

for all, accepted his challenge. 

 
Many thousands came to hear, and hundreds of newspapers reported 

their contests. Still, it wasnôt until the 1860 publication of those 

deliberations that the Lincoln-Douglas Debates legend began. And 

though Lincoln lost that Senate race, his published words introduced 

him to the nation. 

Chicago 

In 1860, Lincoln had just entered the race for the standard- bearer of 

the newly formed Republican Party when providence again appeared. 

This time it came from the City of Chicago. Chicagoôs businessmen, 

citizens, and politicians transformed Abraham Lincoln from an 

unknown backwoods lawyer into the Republican Partyôs candidate. 

Without her help, Lincoln would not have become the nominee. 

 
What was his appeal to the Windy City? Heôd rarely visited there and 

had spent most of his time serving southern Illinois. Even though 

Chicago was a growing metropolis and was striving to be a ñrefinedò 
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city, its working people (the voters) loved Abeôs ñwestern manò image. 

They saw his tall, muscular, rough-looking, and disheveled appearance 

as their kind of candidate. 

 
Once he began to speak, Chicagoans were captivated by his earnest 

and powerful delivery. His image of a poor manôs Caesar was enough 

to convince thousands to support this ñrail-splitter.ò Even though her 

masses got behind him, he still needed the support of the cityôs middle 

and upper classes. When Lincoln spoke to her working men, he also 

drew the attention of her wealthy. The influential Eastern Illinois 

businessmen believed him to be their businessesô best protector once 

they examined his policies. While Lincoln touted his humble origins 

to her masses, he proclaimed conservative fiscal policy, protective 

tariffs, and railroad expansion to her upper crust. 

 
The cityôs elites not only offered Abe moral support; they also poured 

thousands of dollars into his campaign. Although, as great as it was 

to have her unanimous support, that would be irrelevant if  the Windy 

City wasnôt chosen to host the Republican National Convention. And 

the prospects of that were extremely low. 

A Site for the Convention 

Representatives of the Northern Republican segments gathered in 

1859 to discuss the site of their convention. Each delegation argued it 

should be in its own locality. Cities like Buffalo, St. Louis, Cleveland, 

Cincinnati, and Indianapolis seemed to have the upper hand on 

Chicago. 

 
However, the Illinois delegation lauded her as the only neutral site 

where everyone would have an even chance. Despite their allegiance 

to Lincoln, they never mentioned his name. After many votes, the 

choice came down to St. Louis and Chicago. 

 
Not to be outdone, the Illinois group pledged free food and a splendid 

reception for all the conventionôs members. As a kicker, they offered 
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a grand convention hall at no cost. So, with a promise of a cheap 

convention, the meeting site was snatched away from St. Louis by one 

vote. A single vote! 

The Competition 

Lincoln not only had the cityôs support but was Illinoisô ñFavorite 

Son.ò However, he would face a formidable list of more experienced 

and better-known opponents. 

 
William H. Seward was the most likely nominee. An experienced 

politician, he had been the Governor of New York, a previous state, 

and the current United States, Senator. He had also amassed a 

powerful group of backers, a large amount of money, and the New 

York delegationôs muscle. Seward brought many followers and a brass 

band, all in uniforms. The only thing he didnôt have going for him was 

Chicago! 

 
Lincoln also faced two other formidable opponents. The well- known 

Republican Senator and Ohio Governor, Salmon P. Chase and the 

influential Virginia politician Edward Bates. Each of these men held 

high political offices at the national level. And both had powerful 

friends who could easily put them in the White House. 

 
In contrast, Lincoln had only served in the Illinois General Assembly 

and as an Illinois Congressman. With the limited knowledge of a 

small-time politician, he couldnôt possibly match his competitorsô 

experience. So, going into the convention, all signs pointed to an 

effortless defeat of ñThe Rail-splitter .ò 

The Chicagoanôs Plot 

Understandably, Lincoln himself was skeptical about receiving the 

nomination. Yet, heôd underestimated the power of his backers. His 

Chicago supporters were not only well organized, but theyôd also put 

together a flawless plan. 
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Immediately following the site conference, their team sprang into 

action. Norman Judd, a prominent lawyer, persuaded the railroads to 

provide cheap fares from all parts of Illinois, so Lincolnôs enthusiasts 

could flood the convention without worrying about the cost. 

 
Then came their marketing campaign. Newspapers were the only 

media of the day. So, the considerably influential Chicago Press began 

publishing articles promoting Lincoln as the nominee. That meant the 

first thing convention delegates would see in their morning papers 

was a strong endorsement of ñHonest Abe.ò 

 
Lincolnôs devotees marched in the streets daily, touting ñThe Rail- 

splitter.ò However, it would be on the convention floor where they 

would turn the tide. Prominent Chicagoans Norman Judd and Joseph 

Medill were conveniently appointed to handle the seating 

arrangements for both the audience and the delegates. 

 
Somehow Lincolnôs enthusiasts found tickets easy to procure, while 

the other candidateôs supporters found gaining entrance difficult. 

Inside the convention hall were wall-to- wall Lincoln fans. While 

outside, the attractively uniformed Seward protagonists had no way 

to influence the delegates. 

 
Therefore, the nationôs representatives only saw a hall full  of passionate 

Lincoln devotees touting their favorite sonôs auspices. Next, the 

Chicagoans carefully isolated the New Yorkers from the other state 

delegations who werenôt in Lincolnôs camp. They then secured a simple 

majority rule. And after accomplishing that, the plotôs final and most 

crucial phase was put into action; behind-the-scenes politicking. 

 
It was common knowledge the battleground states of Indiana, Ohio, 

Illinois, New Jersey, and Pennsylvania thought Lincolnôs competitors 

too radical on the issues to be electable. So the Chicago team took 

charge and, backed by a committee of their politicians, held closed- 

door meetings. They visited each delegation to convince them Lincoln 

was the only man who could glean the nationôs support. 
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Despite ethics, Lincolnôs team stopped at nothing. They spread a rumor 

that five state governors had threatened to resign if Seward should be 

nominated. Then, without the authority to do so, they offered key 

delegates high-level positions in the Lincoln administration. 

 
Each man was assigned a specific state. Their goal was to cut off 

support for Seward and win them over to the ñRail- splitter.ò Indiana 

was the first to be turned by promises of a prominent position in 

Lincolnôs cabinet. 

 
Then deals were struck with New Jersey and Pennsylvania, both 

fervent followers of Seward. Those delegates agreed to make Lincoln 

their choice should Seward show weakness on the first ballot. The 

team worked tirelessly until the last vote was cast. Three of four 

battleground states were now in Lincolnôs camp. It would be up 

to the Chicago delegates and their crowds to fan the flames. With 

negotiations closed and deals secured, all of Chicago watched as the 

convention played out. 

The Republican Convention 

When the meeting was called to order, the New Yorkers rose first and 

exclaimed support for their Favorite Son, Seward. His few devotees 

inside the hall applauded so loudly that it annoyed the other delegates. 

 
Nonetheless, the work of the Chicago team started paying dividends 

when Lincolnôs name was first mentioned. One reporter recalledé 

 
ñFive thousand people jumped to their feet at once! The audience 

erupted, like a wild colt with a bit between his teeth!ò It rose 

above all cries for óorder. ôAgain and again, their irrepressible 

cheers broke forth and bounced off the walls. Their outcries were 

repeated to the dismay of the other delegates.ò 

 
Seward took the lead on the first ballot but failed to take the majority. 

Simultaneously, behind closed doors, the Chicagoans again put 
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their plot into action. The second ballot showed a remarkable 

improvement for Lincoln. The tight race now stood between only 

two: Lincoln and Seward. The tension in the hall was palatable. When 

the voting continued, Lincoln received gains from Pennsylvania and 

Massachusetts, bringing him within an eyelash of victory. 

 
The packed hall was about to burst out at the seams with tension at a 

fever pitch. Seconds passed like hours as the vote came down to Ohio. 

Ten thousand eyes were fixed on the delegation from the Buckeye 

State. After what seemed like an eternity, Ohio announced that four of 

her delegates had switched their votes to Abraham Lincolné 

 
One reporter wrote, ñThere was a brief moment of silence, then 

there rose a noise like a rush of a terrible storm.ò 

 
Outside the hall, cannons fired, and people danced in the streets. All 

of Chicago rejoiced, for their favorite son, ñThe Rail-splitter,ò was the 

Republican nominee for President of the United States. 

 
From the celebration, youôd think Lincoln had already won the 

Presidency. And though ñHonest Abeò walked away with the prize, 

he realized that he wouldnôt be the nominee had the convention been 

held elsewhere. And he knew his chances of actually becoming the 

President were abysmal. In fact, his prospects were so poor that it 

would probably take an act of God for him to triumph. 

 
So, despite the cannon fire, street dancing, and hoopla, the Democrats 

were still sure to win the election. And though Lincoln had his partyôs 

nomination, his ascent to the Presidency was improbable, if not 

impossible. 
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The Election of 1860 

Here are a few of the myriad obstacles between Abraham Lincoln and 

the Presidency. After the conventionôs shenanigans, many Republicans 

were upset with the outcome, meaning a split in the party wasnôt only 

possible but quite likely. 

 
Lincolnôs views were polarizing, and the voters either loved or hated 

him. The country was extremely divided on the issues, and the vast 

majority didnôt believe Lincoln had the answer. 

 
Most newspapers did not support him and allowed his opponents 

to paint him as inexperienced. Since he wasnôt photogenic, their 

cartoonist had a field day with his looks. Abeôs likely competition, the 

Honorable Stephen Douglas, had soundly defeated him in the Illinois 

Senate race only two years earlier. 

 
Adding to those concerns, a third party emerged, The Constitutional 

Union Party. Their views were similar to the Republicans and would 

most certainly peel away crucial votes. Yet by far, Abeôs worst problem 

was that 10 out of the 34 states wouldnôt even allow his name on their 

ballots. So, Lincolnôs chances were not only slim; they were so bad it 

would take a miracle for him to emerge with a victory. 

 
Yet, Lincoln and his party had no way of knowing that the Democrat 

Party was in shambles. They should have been the party of unity. 

However, they were deeply divided. 

 
The Southern Democrats walked out at their first convention, and the 

convention ended without a nominee. With such confusion among 

the ranks, it was unclear if  the Democrats would even have a 

candidate for the 1860 election. 

 
Two months later, they made another attempt, but the Southerners 

again left in disgust. The delegates who remained named Douglas as 

their candidate. When the South learned of this, they formed another 
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party, the Southern Democrat party. That new party voted to have 

John Breckinridge as their candidate. So, with the Democrats split in 

two, four parties offered their nominees to the electorate. 

 
Å The Republicans 

Å The Constructional Union Party 

Å The Southern Democrats 

Å And the Democrat Party 

 
These changes resulted in Lincolnôs miracle. When the Americans 

voted for President of the United States, Abraham Lincoln won in a 

landslide. Douglas only received 12 electoral votes, not nearly enough 

to offer Lincoln a serious challenge. The Southern ballots were split 

between Breckenridge with 72 and Bell with 39. So, with 180 electoral 

votes, Abraham Lincoln became the 16th President of the United 

States. 

Which Brings Us Back to the Storyôs Original Questions; 

What transformed the son of illiterate parents from the backwoods of 

Kentucky into one of the worldôs greatest orators? And how did that 

poor farm boy with almost no schooling become the President of the 

United States? 

 
How is it that Lincolnôs speeches have been renowned as some of the 

most eloquent in the history of the world, considering he had less than 

the equivalent of a first-grade education? What circumstances prove 

his rise to power was providence? 

Answers 

Å As for answers to those questions, Lincoln, the teenager, said it 

best; ñThe things I want to know are in books...ò 

Was it providence, or was Lincoln just lucky? 

Å Iôll let you decide, but looking at his life in its entirety, few would 

consider him ñlucky.ò 
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What are the Chances? 
What are the chances thaté 

Å A young boyôs illiterate mother would take ill and die, leaving 

the door open for a stepmother who would see he received an 

education? 

Å A woman would accept a pitiful proposal from a man she had 

not seen in several years? 

Å A young boy with less than one year of school would learn to 

read and make reading a habit? 

Å On an eight-hundred-mile voyage, a flatboat would become 

stranded precisely on the shore of a town with a debate club? 

Å A friend would offer him a fully stocked general store, entirely 

on credit? 

Å A farmer would sell him an old barrel containing a complete set 

of the Blackstone Commentaries? 

Å A prominent attorney would make a complete law library 

available to him? 

Å The top Law Firm in Illinois would offer a partnership to an 

inexperienced rookie? 

Å A railroad would pay an astronomical sum for winning a single 

case? 

Å A sitting United States Senator would agree to debate a no-name 

lightweight? 

Å The City of Chicago would embrace a simple rail- splitter? 

Å The first Republican Convention would be held in his home 

state? 

Å The powers in Chicago would rig the convention to ensure 

ñHonest Abeôsò nomination? 

Å And the Democrats would split in two, leaving a path for a 

virtually unknown to walk away with the presidency? 

 
Luck or Providence? What do you think? 
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Lincolnôs Reading List 

Title ...................................................................  ...................... Author 

Life of Washington. ............................................ Mason Locke Weems 

Aesopôs Fables. .......................................................................... Aesop 

The Arabian Nights. ............ Compiled by Sir Richard Francis Burton 

Slavery, Discussed in Original Essays. ........................ Leonard Bacon 

History of the U.S. .................................................... George Bancroft 

Editorials. ........................................................... Henry Ward Beecher 

The Bible ...................................................... Compiled by King James 

Commentaries on the Law ................................... William Blackstone 

The Pilgrimôs Progress. ..................................................... John Bunyan 

Poems. ............................................................................ Robert Burns 

Poems. ............................................................................... Lord Byron 

Don Juan. .......................................................................... Lord Byron 

New and Complete System of Arithmetic. ..................... Nicholas Pike 

Elements of Character ................................................. Mary Chandler 

Speeches. .......................................................................... Henry Clay 

Robinson Crusoe ............................................................ Daniel Defoe 

A New Guide to the English Tongue ....................... Thomas Dilworth 

Journals and Debates of the Federal Constitution........ Jonathan Elliot 

Geometry .................................................................................. Euclid 

Sociology for the South. ........................................... George Fitzhugh 

History of Illinois. ..........................................................Thomas Ford 

Autobiography of Benjamin Franklin. ................... Benjamin Franklin 

Decline and Fall of the Roman Empire ...................... Edward Gibbon 

The Theory and Practice of Surveying .........................Robert Gibson 

Fanny, With Other Poems. ................................... Fitz Greene Halleck 

Poems............................................................. Oliver Wendell Holmes 

Poems. .......................................................................... Thomas Hood 

Mormonism. ....................................................................... John Hyde 

Joe Millerôs Book of Jests. ..................................................... Joe Miller  

Commentaries on American Law ..................................... James Kent 

Poem. ............................................................................ William Knox 

Poems. ................................................. Henry Wadsworth Longfellow 

Complete Works. ...................................................... Edgar Allen Poe 
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Lives. ..................................................................................... Plutarch 

Ancient History .......................................................... Charles Rollins 

An Authentic Narrative of the Loss of the 

American Brig ................................................................... James Riley 

Lessons in Elocution. .....................................................William Scott 

Complete Works. ................................................ William Shakespeare 

The Life of George Washington. ............................... Mason L. Weems 

Liberty ....................................................................... John Stuart Mill  

Analogy of Religion. ...................................................... Joseph Butler 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñWhen you reach the end of your rope, 

tie a knot and hang on.ò 

~ Abraham Lincoln 
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Augustine Mandino, who was affectionately 

known as Og, is one of Americaôs most 

beloved authors. His book, ñThe Greatest 

Salesman in the World,ò has sold millions of 

copies worldwide and continues to sell more 

than 100,000 copies monthly! Yet his story 

had a shaky, almost fatal, beginning. 

 
Ogôs loving mother had a big dream for her 

little boy. ñSomeday,ò she told him, ñYou are going to become a writer. 

Not just any writer, but a great writer!ò Little Og would smile and 

agree. 

To help lay the foundation for her sonôs future, Mrs. Mandino would 

take Og to visit the public library. He enjoyed those visits and relished 

picking out the books his mother would read him. Even before he 

started elementary school, Og was exposed to information on an 

assortment of advanced subjects, including becoming an author. 

 
While attending school, he wrote short stories to show his mom for 

her approval. And when he was a high school senior, he served as his 

schoolôs newspaper editor. 

 
Mandinoôs mother planned for him to attend the ñUniversity of 

Missouriò because it had one of Americaôs best journalism schools. 

But those plans were tragically thwarted when his precious mother 

 

 

THE GREATEST 

SALESMAN 
Summarized from a speech by Og Mandino 
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suddenly died weeks after his high school graduation. 

 
Og, struggling to deal with his motherôs death, took a job in a paper 

factory rather than attending college. A few months later, the United 

States entered World War II, and Og joined the Army Air Corps. 

Military life suited him well, and he quickly moved up the ranks. He 

became an officer and earned his silver wings. As a bombardier, 

Mandino flew thirty missions over Germany. 

 
After the war, he returned to the States and started looking for 

employment. But there were few jobs for bombardiers with only a 

high school diploma. After many months of endless searching, he 

found himself selling life insurance. 

 
His sales income gave him the courage to propose to an old girlfriend, 

and he attempted to settle into family life. But the next ten years didnôt 

go well for him or his family. Even though he worked long hours 

trying to make sales, his expenses were more than his commissions, 

causing his debts to mount. 

 
Discouraged, he started stopping at bars to drown his problems. With 

time his drinking escalated and became so bad his wife took his 

daughter and left. Ogôs heart was broken. Lonely, broke, and addicted 

to alcohol, Og lived in a daze. He did odd jobs to earn enough for his 

next drink. His downward spiral eventually led to homelessness and 

a sidewalk for a bed. 

 
Having hit rock-bottom; one cold winter morning, he happened by a 

pawn shop. Glancing in the window, he spotted a small handgun. The 

price on the handle read $29.00. He pulled out three ten-dollar bills 

from his pocket, all he had left in the world. 

 
ñThereôs the answer to all my problems. Iôll buy that gun, put it to 

my head, and pull the trigger! Then Iôll never have to face that 

miserable failure in the mirror again.ò 
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Luckily, he decided not to buy the gun and continued to walk in the 

snow. After a while, his eyes were drawn to a sign, ñPublic Library.ò 

Suddenly, his mind was flooded with memories of how his mother 

would take him to the library when he was a young boy. And he 

remembered how she read to him and told him, ñSomeday, you will 

become a great author.ò 

 
Mandino turned and entered the building. Inside, the warmth was 

comforting, and as he walked through the stacks, the surroundings 

felt familiar. Wandering around, looking at the books, he felt drawn 

to a particular area. When he looked up, heôd stopped in front of the 

self-help section. Picking out a few volumes, he took them to a table 

and began to read. 

 
He searched for answers to, 

 
ñ Where have I gone wrong? Can someone find success with only 

a high school education? Is there still hope for me? What about 

my drinking? Is it too late?ò 

 
His library visit was the first of many as he searched for meaning in 

his life. 

 
Soon, reading became an everyday habit. He read hundreds of books 

about success, self-motivation, and people who struggled but came 

back to impact the world. He also read about becoming an author. 

Before long, his drinking started to subside. During one library visit, 

he discovered Success Through a Positive Mental Attitude by W. 

Clement Stone. Reading that book was the turning point in his life! 

 
Mandino was so impressed with Stoneôs philosophy of success that 

he decided to go to work for him. Carefully examining the pages, he 

found Stoneôs company address and mailed a letter seeking a position. 

Days later, he received an application for an opening. After returning 

it, Og was hired. 
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At his new job, he strove to make a positive impression. Within a 

year, he received a promotion and was assigned a territory. So, Og 

went to work hiring young potato farmers and teaching them to sell 

insurance, applying Stoneôs philosophy. In no time, his team was 

breaking company records. 

 
Thinking ahead, Og rented a typewriter and produced a sales manual, 

How to Sell Insurance in Rural Areas. Then he sent the manual to 

Combined Insuranceôs home office and prayed someone there would 

read it and recognize his talent. Someone did! 

 
Mandino was summoned to the companyôs headquarters and assigned 

to the sales promotion department. His job was writing bulletins. At 

last, he was writing! 

 
Mr. Stone was the publisher of a small publication called Success 

Unlimited, which he circulated to his employees and shareholders. 

After Og spent several months in the home office, the editor of Success 

Unlimited retired. Although he knew nothing about magazine editing, 

Og applied for the job. 

 
Not only did he get the position, but Stone also gave him a new mission. 

He asked Og to convert the paper from an in- house instrument into a 

national magazine. He was given an unlimited budget and the option 

to take whatever steps he needed to accomplish that goal. 

 
Under Mandinoôs direction, the magazineôs readership grew along 

with his staff. On the day he took over, only a handful of readers and 

two employees were there. By his tenth year, paid circulation grew to 

over a quarter million, and his staff to sixty-two! 

 
Shortly after becoming editor, the magazine needed an additional 

article. So Og worked all night and wrote a piece about Ben Hogan. 

A short time later, fate took over, and he received a letter from a New 

York publisher. The letter said that the article was excellent and 

believed Og had talent. It also stated that should Og write a book, 
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their publishing company would like to review it. 

 
Eighteen months later, The Greatest Salesman in the World was 

published. Since no one had heard of Og Mandino, the first printing 

was only 5,000 copies. Then, another miracle happened. 

 
In a speech to the Amway Corporationôs National Convention, their 

President, Rich DeVos, recommended reading this new book. He told 

them that it would help them and motivate their entire sales 

organization! 

 
This triggered an unbelievable number of sales and spurred numerous 

reprints. In only two years, the bookôs sales reached 350,000. Then 

Bantam Books made Og an offer he couldnôt refuse. They purchased 

the paperback rights, and Mandino received a check for, in his words, 

ñMore money than I knew existed.ò 

 
The Greatest Salesman in the World became a classic. Even now, 

many years after its publication, it continues to sell more than 100,000 

copies a month. 

 
Ogôs mother had a dream and instilled in her son the desire to become 

a great writer. That desire guided him to succeed despite the obstacles 

life placed in his pathway. 
 

 

 

 

 

 

 

 
 

ñFailure will never overtake me if my 

determination to succeed is strong enough.ò 

~ Og Mandino 
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ñYOU DONôT HAVE 

WHAT IT TAKES TO BE A 

COACH!ò 
 
 

Louis (Lou) Holtz was born in the late 1930s, 

raised a Roman Catholic, and attended East 

Liverpool High School in Ohio. Lou was a 

gifted high school football player, and after 

graduation, he dreamed of attending his 

favorite college, Notre Dame. 

 
Most boys who played football in a Catholic 

school or worshiped in the Catholic Church 

wanted to play for The Fighting Irish. Lou was no exception, but he 

was too small to be considered for a team of their caliber. So, Holtz 

attended Kent State University. 

 
While at KSU, he decided he wanted to become a football coach. And 

in 1960, he started his coaching career as a graduate assistant. Lou 

always set his goals high, made a strong commitment, and took the 

necessary steps to achieve them. Although Holtz planned to become 

a great coach, his true passion was to someday become the Head 

Coach at, you guessed it, Notre Dame! Though, no one other than 

him believed he could fulfill that lofty dream. 

 
In college football, there are only a handful of genuinely elite 

programs. Programs with rich histories and great traditions. Teams 

like the Alabama Crimson Tide, Ohio State Buckeyes, Oklahoma 

Sooners, and Notre Dame Fighting Irish. 
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Some of the greatest college coaches in history had roamed the 

sidelines of Notre Dame Stadium. Knute Rockne (with 105 Irish 

wins), Frank Leahy, and Ara Parseghian were among them. So setting 

a goal of becoming Notre Dameôs coach was comparable to dreaming 

of becoming the Pope! And, his chances were about the same. 

 
As with the Pope, a coach had to have something special to be 

considered for an Irish coaching position. Yet Lou dreamed his dream 

and never took the odds into account. He just started to move toward 

his goal and did his best every day. 

 
In 1960, Holtz started coaching as a graduate assistant at Iowa State, 

followed by staff positions at William & Mary and Connecticut. Then 

in 1966, he landed an assistant coaching position for the South 

Carolina Gamecocks. 

 
Lou was on his way, but at the end of his first year as a real coach, not 

only was he fired, the Gamecockôs head coach told him, 

 
ñ You better get out of coaching because you just donôt have what 

it takes to be a coach!ò 

 
Lou held to his dream despite the setback and did what all successful 

people do. He got up, dusted off his britches, and moved forward. 

 
Note: Elite college football programs offer their coaches many 

benefits that other colleges cannot; a huge salary, a large staff, 

the best facilities and equipment, and the cream of the recruiting 

crop. 

 
Holtz put out the word that he was available to several prominent 

schools, and miraculously (one of those elite programs), Ohio State 

hired him as an assistant. That fall, with the help of Lou, The Buckeyes 

won college footballôs National Championship! 
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With a championship on his resume, Louôs stock was on the rise, and 

he was soon hired to be the Head Coach for the Tribe at William & 

Mary. While there, he led his new team to the Southern Conference 

title and a trip to the Tangerine Bowl, prompting more offers. 

 
In 1972, a larger school, North Carolina State, came knocking. Louôs 

coaching success continued with the Wolfpack, and he stacked up a 

winning record during his four seasons there. 

 
The Wolfpack earned Top 20 rankings for the next three seasons, 

including one Top 10 finish in 1974. NC State was invited to four bowl 

games and was the ACC Champion in 1973. Louôs win-loss record 

there was the best in Wolfpack history. 

 
In 1976 Holtz became a head coach in the National Football League 

with The New York Jets. But he wasnôt happy coaching professional 

football. Lou missed working with and helping build the character of 

young college students. So the following year, he accepted an offer to 

coach for the Arkansas Razorbacks. 

 
Lou was back in his element and happy to be molding the Razorbacks 

into a quality team. His coaching philosophy instilled honesty, 

character, integrity, and teamwork in his players. By the end of the 

ó77 regular season, the Razorbacks boasted a 10-win, 1-loss record, 

earning them an invitation to the Orange Bowl Classic, a major bowl. 

 
Louôs Razorbacks were scheduled to face the nationôs #2 team, The 

Oklahoma Sooners (one of those elite programs). Holtz was excited, for 

a good showing against a highly ranked team would be an opportunity 

for him to be noticed by Notre Dame. However, he understood a bad 

loss on a stage so big could quickly derail his ultimate goal. 

 
The coach knew his team would face a tremendous challenge, yet he 

remained optimistic about their chances. Holtz faced many obstacles, 

i.e., his Razorbacks were plagued with injuries, leaving them weak in 

critical areas. Yet The Sooners had possibly the best offense in the 
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nation, and their roster was packed with big-name 5 Star players. 

 
Barry Switzer and his Sooners would be playing for a chance to win 

a National Championship with a win over the battered Razorbacks. 

Louôs Arkansas team was coming off a losing season from the year 

before. Plus, none of his players had experienced playing in a game of 

such magnitude. 

 
Though the odds were stacked against him, the coach was confident 

his Razorbacks would make it a competitive game. However, the 

sports media did not agree! They also knew of Arkansasôs challenges, 

and every sports commentator pronounced The Hogs dead on arrival. 

They all projected The Sooners would be much too powerful for the 

upstart Razorbacks. Holtz ignored their rhetoric and continued 

preparing his team for the impending battle. 

 
Then, disaster struck! Three Arkansas players were found with a 

woman in their Miami hotel room two days before the Orange Bowl. 

They had broken strict team rules. And to make matters worse, they 

were the teamôs best offensive players. 

 
Holtz was saddened by what occurred and burdened with a decision 

no coach would ever want to make. Two of the guilty players had 

produced 78% of ñThe Razorbackôsò offense that year. The teamôs 

chances against Oklahoma would dramatically increase if Lou allowed 

these players to stay. Yet if  he sent them home, there was a good chance 

his team would be taken apart by the mighty Sooners. To add to his 

dilemma, the entire Razorback nation, the schoolôs administration, 

and many influential Arkansas politicians urged Holtz to play the 

three offenders. 

 
Lou knew sending the boys home would probably cost him his job 

and his Notre Dame dream. His decision couldnôt have been easy; the 

team rules were clear, and the punishment was spelled out. Bravely, 

Coach Holtz chose to make the right rather than the popular choice 

and dismissed the players. 
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When the sportôs media learned of Louôs decision, in unison, they 

insisted that The Razorbacks step aside and let a more worthy 

opponent play the powerful Sooners. 

 
But despite enormous pressure, Holtz never gave a thought to the 

media or even his superiors. He pulled his team together and prepared 

them for the approaching monumental task. Lou clung to the hope 

that the game might still be competitive, with the right game plan and 

every Razorbackôs commitment. 

 
But, according to the Las Vegas oddsmakers, Arkansas was an 

18-point underdog before the suspensions. With the suspensions in 

place, the point spread rose to 24 points. The college football world 

was keenly aware the Orange Bowl would likely decide the National 

Championship, and it did! 

 
On bowl day, the talking heads quickly pointed out why Arkansas 

didnôt have a prayer of winning. They even belittled the coach for his 

selfish decision to compete. 

 
But, once the game started, it was evident that the Razorbackôs 

Defense was tired of hearing how the Soonerôs superior offense was 

too good for the little Arkansas team. Or, perhaps, those young men 

were inspired by a tremendously influential leader! Either way, those 

Razorbacks came to play that day!! And, they played with a mighty 

vengeance!! 

 
Despite the Oklahoma O taking a significant beating, they still 

managed to move the ball up and down the field. Although anytime 

they approached the red zone (the last 20 yards before the goal line), 

the Razorbackôs D shut them down, or worse, forced them to fumble 

and took away the ball! 

 
By the end of the first quarter, the Sooners had fumbled three 

times and given up the ball twice. After each turnover, the crippled 

Razorback Offense scored! Then, in the second quarter, if  anything, 
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the Arkansas defense got stronger. By halftime, the score stood 14 to 

0 in Arkansasô favor. 

 
The Sooners were still not too concerned, for the bigger and better 

team usually wears down the lesser team to make a strong showing 

in the second half. Only the Razorbacks had other plans and added 

an additional 10 points in the third period. When Oklahoma scored a 

touchdown early in the fourth, they failed to make the extra point 

which exhausted what steam the Sooners had remaining. 

 
Yet the depleted Razorbacks hadnôt finished. With another touchdown, 

their second and third-string offenses drove the last nail in Oklahomaôs 

coffin. By the end of the game, Arkansas had matched the mighty 

Soonerôs O yard for yard throughout the game. 

 
The final score was Arkansas 31, Oklahoma 6. ñThe Razorbacksò 

ended their season ranked number two in the nation behind the 

Mighty Crimson Tide of Alabama (Roll Tide!). Oklahoma dropped 

to number four. That Orange Bowl game is still remembered as the 

biggest upset in Razorback football history. 

 
Coach Holtz had made a statement that echoed throughout the college 

football world. Lou Holtz was not one to be taken lightly by his 

players, opponents, or the sports media. And more importantly, his 

Notre Dame dream was still alive. 

 
Under Holtz, Arkansas experienced its best win-loss record in its 

history despite playing a demanding Southwest Conference schedule. 

During his seven seasons at Arkansas, the Razorbacks played in six 

bowl games and piled up 60 victories. 

 
For years, Louôs decision to send the players home continued to haunt 

him even after that win. Then, at the end of his first down season, his 

political enemies pressured the university to let him go. But, with 

Louôs strong record, finding a new position was easy. 
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Unfortunately, the Notre Dame position wasnôt available, so Lou 

accepted when a call came from the University of Minnesota to take 

over the Golden Gophers. But his acceptance had a few conditions. 

 
Holtz agreed to become UMôs coach with a back-door clause stating, 

ñIf the Golden Gophers are invited to a bowl within two seasons and 

should Notre Dame call, Lou would be allowed to leave.ò 

 
Keep in mind that the Golden Gophers were coming off a 10-loss 

season, and the Irish hadnôt indicated they wanted Holtz. So, those 

conditions must have seemed reasonable to Minnesota. Yet, two years 

later, after the Gophers earned a trip to the Independence Bowl, the 

Fighting Irish asked Holtz to become their new Head Coach. 

 
Lou had achieved his dream. However, thatôs not the whole story. You 

see, though College football was important to Notre Dame, the school 

also wanted its players to be taught honesty, character, integrity, and 

teamwork. So their decision to hire Holtz was not a new one. It was 

made eight years earlier, in 1978. Yet it was not decided after that big 

Orange Bowl win. 

 
It was decided before the Orange Bowl game when Coach Holtz chose 

to do the right thing and dismissed his best players. Notre Dame 

officials believed a man with such character and integrity would make 

an excellent coach for their beloved Irish, and they were right! 

 
During Holtzôs tenure at Notre Dame, his teams were victorious 100 

times, only five wins short of Knute Rockneôs record. The Fighting 

Irish won it all in his third season and were crowned the National 

Champions of College Football. 

 
Louôs teams also broke school records with a 23-game winning 

streak from 1988-1989 and a 17-game streak from 1992-1993. 

1991 through 93 saw the Irish register three consecutive bowl 

wins. Coach Holtz also took Notre Dame to nine straight bowls 

and won five of them. 
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When Lou retired, heôd coached the Irish in more games than any other 

coach in the schoolôs history. Heôd won one National Championship 

and had two near-misses. In 1977 and 1988, he was named National 

Coach of the Year. 

 
Lou took every team he coached to at least one bowl game. Heôs the 

only coach in NCAA history who took six different teams to bowls, 

won bowls with five different teams, and had four different teams end 

their seasons in the top 20. Coach Holtz accomplished all that despite 

never inheriting a winning team. 

 
Holtz also took 22 teams to bowls and won 12 (tying the fifth-best 

bowl record of all time). His career record of 249 wins placed him 

among the top ten coaches in college football history. 

 
In 2008, Lou Holtz was inducted into the College Football Hall of 

Fame. Not bad for a guy who ñDidnôt have what it takes to be a college 

football coach!ò 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñI donôt think itôs about who you play. 

I  think itôs about who you are.ò 

~ Nick Saban 
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Broderick Steven ñSteveò Harvey was born, 

the youngest of five children, in the late 

nineteen fifties. His father, a coal miner, 

struggled to feed his large family. When Steve 

was still a small boy, the family moved to 

Cleveland in search of a better life. 

 
With little money and many mouths to feed, 

neighborhood choices were limited, so Steve 

was raised in an undesirable part of the city. 

 
Stevie, as he was called then, suffered from stuttering, a severe speech 

disorder. Because of this, the local kids bullied and made fun of him, 

causing him to stay home much of the time. The little boy loved 

watching television and dreamed he would be on TV one day. 

 
When he was in the sixth grade, his teacher gave the class an 

assignment: ñ Write what you want to be when you grow up.ò Having 

always had a hard time in school, Stevie saw this as a chance to win 

a star. So he turned in, what he believed would be, the best answer in 

his class. 

 
Confident that his teacher would be impressed, he wrote. ñWhen I 

grow up, I want to be on TV!ò Stevie couldnôt wait for the teacher to 

see his paper because he was convinced heôd be getting a star. However, 

 

 

HE WANTED TO 

BE ON TV 
Summarized from a speech by Steve Harvey 
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when the teacher called out the names, she called him last. ñSteven, 

come to the front of the class.ò Smiling, he strutted to the front of the 

room to receive his award. 

 
But instead of complimenting him, she told him that his dream was 

absurd, especially for someone who could barely complete a sentence. 

She even accused him of not taking her assignment seriously. Of 

course, the other children laughed. Then, as if  things werenôt already 

bad enough, the teacher called his mother and reported, ñSteven is 

being a smart aleck!ò 

 
The child was devastated and knew heôd be in trouble at home. He was 

right! His mother angrily warned, ñYou just wait till  your father gets 

home, young man!ò Stevie was terrified. Although, when his father 

heard the story, he exclaimed, ñWhatôs wrong with that?!ò 

 
Waiting in his room while his parents talked, little Stevie was certain 

heôd be severely punished. But, when his father entered the room, he 

didnôt seem upset. Instead, he hugged Steve and told him, ñSon, this is 

your paper. You take your paper and keep it in this drawer, and when 

you get up every morning, read it out loud. Then before you go to bed 

every night, read it again. Thatôs your dream, Steve, donôt ever let 

anyone take it from you!ò 

 
The child diligently followed his fatherôs instructions and read the 

paper twice a day until it was no longer needed. Eventually, he 

graduated high school and enrolled at ñThe University of West 

Virginia.ò However, he dropped out before receiving a degree to 

pursue a career in show business. 

 
In the years that followed, Young Harvey worked many odd jobs. He 

sold insurance, delivered mail, and did some boxing. But, through it 

all, he read that paper daily. In his spare time, he developed comedy 

skits. And when he felt ready, he quit his job and started performing 

comedy routines. He even recorded an audition tape. 
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Despite his best efforts, by the age of 27, heôd hit rock bottom and was 

ready to give up show business. For the past three years, Harvey had 

given it everything he had, only to end up broke and living in his car. 

The young comedian decided to ask his father to let him move into 

his attic until he could find a job. 

 
But, the last time he left home, his father told him he couldnôt come 

back; and that he needed to learn to take care of himself. It seemed he 

hadnôt learned much, as he was homeless and almost broke. 

 
Steve visited high-class hotels with cloth hand towels in their restrooms 

to stay clean. There he could soap up with hot water, wipe off in a stall, 

and when the coast was clear, heôd grab more towels to dry. 

 
But one day, Steve was trapped inside a stall when a convention ended 

early. Crying, he decided to beg his father to let him come back. 

Luckily, his parents allowed him to use their answering machine. So 

before calling home, he first checked his calls. To his great surprise, 

there was a message from Showtime at the Apollo. ñIf you can come to 

New York on Saturday, you can be on TV on Sunday.ò 

 
ñ Wow, Showtime at the Apollo! Thatôs my dream!!ò Unfortunately, 

Steve only had $35.00, and New York was hundreds of miles away. So 

he couldnôt even afford to buy the gas to drive there. Again, he cried, 

ñOh God, how could you do this to me? I finally have a shot to be on 

TV, and I canôt go? Iôve been waiting my whole life for this! God, can 

you please just give me a break?!ò And suddenly, he heard a voice 

saying, ñSteve, get up. Iôm going to take you places youôve never been.ò 

 
So Harvey called the answering machine again, hoping it hadnôt said 

ñthis week .ò Listening closely, he heardé ñSteve Harvey, this is Chuck 

Sutton with óShowtime at the Apollo.ô We saw your tape and have an 

opening for you this Sunday. If you can get here, give me a call. Weôd 

love to put you on TV.ò 
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Sadly, he started to hang up the phone when he heard another beep. 

A new message! It was from Tom Sobel of the ñComedy Caravan.ò 

ñSteve, thereôs a gig available in Jacksonville on Friday night, and it 

will pay $150.00 if you want it.ò 

 
He thought, ñFriday, thatôs tomorrow--in Jacksonville! I can make it 

there!ò So the following night, Steve opened in Jacksonville and 

earned $150.00. Then the club owner told him, ñYouôre better than 

the guy I have now, and if you stay another night, Iôll give you an 

additional $150.00.ò 

 
With $300.00 in his pocket, he called Chuck Sutton back to see if  there 

was still an opening. Fortunately, there was, and Steve purchased a 

round-trip ticket to New York for $99.00. 

 
Sunday morning at 11 am, Harvey showed up at the Apollo Theater 

in New York with everything he owned in a plastic bag. Since the 

theater was in Harlem, the manager allowed him to spend the day in a 

dressing room. That evening, the other acts began to arrive. They were 

all future big-name stars. Great comedians Jamie Fox, D L Hughley, 

Dwayne Johnson, and others. 

 
That nightôs audience was ruthless; if  they didnôt like you, you were 

toast. Scheduled to go on last, Steve could only watch as every act 

was booed from the stage! But, he was determined not to waste this 

opportunity. And late that night, as he walked on the stage to face the 

brutal crowd, Steve flashed a big smile and proceeded to put on a 

show that tamed the savage beast. 

 
When he finished, that rowdy horde rewarded him with a thunderous 

standing ovation adorned with hoots and whistles. Tears of joy ran 

down his cheeks as he stood in awe of what had just happened. 

 
Only three days before, he was broke and ready to quit. Now, he had 

$1,000.00, and his star was rising. Sure enough, that nightôs triumph 

didnôt go unnoticed. 



65 

 

 

 

 

 

 

A short time later, he was called back to the Apollo to MC their 

amateur night. Again, Steve was a hit. Then the theater hired him 

to host Saturday Night at the Apollo. Steve Harvey was on TV every 

weekend for the next eight years and became the showôs longest- 

running host. 

 
So Little Stevie, with the stuttering problem and the ridiculous dream, 

not only got his star, he was on TV! His dream came true, and today, 

Steve Harvey is the most-watched television personality in the United 

States and probably the entire world. 

 
Oh yes, that sixth-grade teacher, the one who thought his paper was 

absurd; from that point on, every Christmas, ñStevieò sent her a new 

big screen television, so she could see him on TV! 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñIn my whole life, I  have known no wise people who 

didnôt read all the time! None!!ò 

~ Charles T. Munger 
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A notable Black History superstar is the Mid- 

Twentieth Century industrialist Samuel B. 

Fuller. Fuller was one of the most respected 

businessmen of his time. But, all of his fame 

and fortune couldnôt have happened had he 

not been willing to risk everything on a single 

gamble. 

 
In 1895, Samuel B. Fuller was born into a 

family of nine. His Louisiana sharecropper parents struggled to get 

by as poor blacks in the Deep South. SBôs mom often told him, 

 
ñ We are not poor because of God. We are poor because your 

father never developed a desire to become rich! And because no 

one in our family has ever desired to be anything else.ò 

 
The young lad took his motherôs guidance to heart and dreamed 

of becoming wealthy and successful one day. Forced to drop out of 

school after the sixth grade, SB supplemented his familyôs income 

with door-to-door sales. 

 
While still a young man, Fuller hitchhiked to Chicago in search 

of better prospects. The big city did have more to offer, and in the 

following years, he worked for several companies in succession. Each 

job change represented a promotion until he was granted a quality 

 

 

 GAMBLE 
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management position in an insurance company. Fuller was doing 

well, but he knew he would never become wealthy and successful 

working for someone else. So, when the opportunity to purchase a 

direct sales business appeared, he resigned from his position, invested 

his savings ($25.00) in that business, and struck out on his own. 

 
For twelve years, he worked to develop his customer base. Then, using 

$1,000 of his profits, he formed the ñFuller Products Company .ò The 

success of that company and SBôs knowledge of his products earned 

him the respect of many business people in the Chicago area. 

 
Although his company was small, Fuller continued to dream of making 

it big. He always saved a portion of his earnings to take advantage 

should another opening appear. That day arrived when SB learned 

that his supplier was selling their chemical manufacturing company. 

 
The business was offered at $150,000.00, and the sale had to take place 

within two weeks. Fuller recognized this as his next big opportunity, 

so he immediately placed a down payment of $25,000.00 (everything 

he had, more than $360,000.00 in 2022 money). The purchase contract 

stated, ñThe deposit will  be forfeited should the sale not be completed 

in fourteen days.ò 

 
Everything was on the line, his money, his business, and his future. 

Yet SB was confident he could raise the needed $125,000.00 in the 

following two weeks. Fuller was a respected businessman with a good 

knowledge of his trade. So without much effort, he found several 

investors willing to take a chance on him. However, his list of potential 

lenders dwindled as the due date approached. 

 
And, by the evening of the final day, he had exhausted every possible 

source of funds. Yet heôd only raised $115,000, leaving him $10,000 

short (or about $150,000 in 2022 money). 

 
Consequently, as the sunôs light slowly evaporated from the streets of 

Chicago, SBôs dreams were also diminishing. 
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Fullerôs faith began to falter with the closing set for the following day. 

Then, the words of his mother came back to him. ñWe are not poor 

because of God. We are poor because no one in our family has ever 

developed a desire to be anything else!ò 

 
With that, SB adjusted his attitude, and with a new and even stronger 

determination, he resumed his quest. ñGod, help me!ò He prayed. 

ñ Where can I find that kind of money this late at night?ò Continuing 

to drive down the dark streets of Chicago, he had just turned down 

61st Street when suddenly, in the distance, he spotted a solitary light 

shining from an office window. It was eleven p.m. when Fuller pulled 

over and exited his car. 

 
As he approached the light, he realized he had been to this office 

before. It belonged to a contractor friend. As he knocked and slowly 

pushed open the door, a startled man inside called out, ñIs that you, 

SB?ò 

 
Fuller announced himself and wasted no time getting down to 

business. He explained his plans for the new company and displayed 

the money he had raised from the other investors. When he finished, 

the contractor studied Fullerôs face for a few seconds. Then he opened 

a drawer, took out a checkbook, and handed SB a check for $10,000.00. 

 
ñIôm making you a loan on the condition you pay back this amount 

and an additional $1,000.00 in interest.ò SB agreed, thanked his friend, 

and purchased the chemical manufacturing business the following 

day. 

 
A few months later, the loan and the $1,000.00 were repaid in full. In 

fact, each of his investors received excellent returns on their 

investments. SB Fuller propelled his soap manufacturing business 

into a multi-million-dollar conglomerate with more than $10 million 

in yearly sales and eventually opened offices in 38 states. 
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Fuller became so respected in the business community that he 

was made the first black member of The National Association of 

Manufacturers. 

 
SB Fuller had a dream and the courage to make his dream come true! 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñIn our space, in our time, we can and 

must make a difference.ò 

~ SB Fuller  
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Alfonso Escalante Gutiérrez was born in La 

Paz, Bolivia, in 1930. His parents were both 

teachers. They separated when he was a 

small boy, and he was raised by his mother. In 

school, Jamie, as he was called, was a fast 

learner, mischievous, and often in trouble. 

 
After high school and a short stint in 

the Bolivian Army, Escalante considered 

entering engineering school. Still, his burning desire was to teach and 

help young people better their lives. So instead, Jamie enrolled in the 

Bolivian State Teachers College. While there, he met and married 

Fabiola Tapia, a fellow student. After receiving his degree in education, 

he spent the following eleven years teaching math and science at three 

of Boliviaôs finest schools. But Fabiola wanted her children to have a 

better life and pressed Jaime to move the family to America. At her 

urging, with only $3,000.00 and no English skills, Escalante left his 

excellent teaching positions and moved to Los Angeles. 

 
Once in California, he searched for work. Yet his poor English made 

finding a good job difficult, but finally, he secured a position mopping 

floors in a diner. Fortunately, Pasadena City College, which taught 

language classes, was across the street from the restaurant. So, Jamie 

enrolled and focused on English. After a few weeks of cleaning floors, 

he was moved into the kitchen and received a pay increase. With his 

 

 

THE TEACHER 
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English rapidly improving, he signed up for additional courses in 

math and physics. 

 
After only a few months, he was accepted to an electronics company 

position. Though he enjoyed his new job and received excellent pay, 

he still had a burning desire to help young people. 

 
However, he would need new degrees and a teaching certificate to 

teach in California. So Escalante studied during his free time. His 

excellent grades reflected his devotion, so when he applied to Cal 

State Los Angeles, they offered him a full  scholarship. 

 
Breezing through the education courses, Jamie earned his degree and 

teaching credentials the following year. At age 43, he chose to take a 

sizable pay cut to become a math teacher at Garfield High School in 

East Los Angeles. 

 
A teacherôs salary was a fraction of what heôd been earning, and his 

friends told him he was crazy. But he really wanted to help young 

people become successful. So Jamie chose to fulfill his dream over 

better pay. 

 
The Garfield student body consisted of lower-income Mexican 

American students. A few years earlier, the school had almost lost its 

accreditation and the right to stay open. Other struggles included 

dealing with illegal drugs, gangs, and violence. 

 
Escalanteôs first day was disappointing. He found heôd been scheduled 

to teach the lowest math level and that the textbooks were inadequate. 

But those things paled in comparison to his students. 

 
His entire class lived in impoverished Latino neighborhoods with 

little or no family support. He also observed that their other teachers 

had no confidence in them and didnôt believe them to be teachable. If 

those things werenôt bad enough, discipline at the school was almost 

nonexistent. 
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Jaime soon realized that the last thing his students cared about was 

math! 

 
After only one day, he seriously considered returning to his ñgood 

job.ò However, his desire to teach young people outweighed his 

disappointment. And when he found a dozen basic math students 

willing to take algebra, he decided not to return to the computer 

factory. 

 
In his quest to realize his dream, Jamie faced many challenges. The 

children were far below their grade level in academic skills and had 

numerous social and family problems. They also faced constant 

negativity from their friends, relatives, and even the other teachers. 

Garfieldôs instructors were not interested in Escalanteôs dreams or 

their students. Yet, Jamie did have two allies. He had the support and 

encouragement of his principal and one school counselor. 

 
Escalante swam against the tide for the next few years. He pushed the 

kids to work hard and told them, ñBasic math is too easy for bright 

young Latinos. You can do much more!ò He believed in them and told 

them they could be great if they had ñGanasò (a burning desire)! 

 
Kemo, as the students came to call him (short for Kemosabe or trusted 

friend), worked to connect with his classes through encouragement 

and humor. After many months of patience and caring, he started 

getting through to some hard-to- motivate students. He told them, 

ñ You donôt count how many times you are on the floor. You count how 

many times you get up!ò Each year his pupils improved, and in his 

fifth year, he started an advanced calculus class for a small group of 

handpicked students. 

 
Although these children were not adequately prepared, he taught the 

class anyway. He believed an Advanced Placement (AP) Calculus 

Course would motivate his lower-level math classes. The AP program 

was a college-level calculus course to prepare students for the nationôs 

most challenging college entrance exam. A test so difficult  that only 



74 

 

 

 

Real IMPACT |  Daily  Inspiration  

 
 

2% of the nationôs graduating seniors would even attempt it. 

Jaimeôs plan was a success, and in 1979, two of his five calculus students 

passed the AP test. The following year, nine tested, and seven passed. 

Then in 81, fifteen took it, and 14 passed. But what happened the next 

year was so incredible that Hollywood turned the story into the movie 

Stand and Deliver! 

 
In 1982, eighteen of Kemoôs students took the Advanced Placement 

Calculus Exam, and all eighteen passed! Of course, there were cheers, 

high fives, and chest bumps! But that celebration didnôt last long. 

 
When the Educational Testing Service officials looked at Jaimeôs 

studentsô scores and reviewed Garfieldôs history, they didnôt believe 

the results were accurate. They even accused the kids of cheating and 

threatened to nullify the testôs results! 

 
Escalante was furious and asserted the AP representatives were 

prejudiced against poor Hispanics from a small school. But the 

officials would not back down. So, Jamie came up with an effective 

plan to refute their allegations. He asked his students to retake the 

test. And this time, AP administrators could watch. Though the reps 

initially shunned his plan, they reluctantly agreed when twelve 

students registered to retake the test. 

 
With only 24 hours to prepare, his students retook the tests while AP 

administrators watched. Not only did they pass, but they also scored 

higher the second time!! With that, it became abundantly clear that 

Kemoôs students were the real deal and that those ñofficialsò had egg 

on their faces. 

 
As newspapers and television networks picked up this story, Escalante 

was recognized as the exceptional teacher he was, and he received 

many teaching awards. And when the President of the United States 

read of his accomplishments, Jaime Escalante was awarded the 

Presidential Medal of Excellence in Education. Finally, the movie 
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about his accomplishments served to inspire teachers throughout the 

world. 

 
Kemoôs kids eventually became engineers, scientists, and university 

professors. His advanced math program was even more successful in 

the following years. By 1987, one out of every four students in 

America who passed the AP Calculus exams were Jaimeôs students. 

 
His dream of helping young people improve their lot in life was 

fulfilled. And, years later, when he became ill,  the children heôd helped 

lift from poverty donated tens of thousands of dollars to pay for his 

medical bills. 

 
ñOne of the greatest things you have in life is that no one has the 

authority to tell you what you want to be. 

 
Youôre the one whoôll decide what you want to be. Respect yourself 

and respect the integrity of others as well. The greatest thing you 

have is your self-image, a positive opinion of yourself. You must 

never let anyone take that from you.ò Jaime Escalante 
 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñEducation is the ticket to success.ò 

~ Jamie Escalante 
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Arnold Schwarzenegger became Mr. Olym- 

pia, a Hollywood superstar, and the Gover- 

nor of California. His accomplishments have 

been recognized worldwide, yet none of those 

successes came easy. As Arnold took on and 

overcame numerous obstacles, he never lost 

focus on his dreams. 

 
Schwarzenegger grew up in a small town 

in Austria. His strict father, the chief of police, wanted him to also 

become a policeman. But Arnold didnôt want to be a cop and rebelled 

against his fatherôs rules. The young boy was good at sports, especially 

soccer and skiing, yet when he discovered bodybuilding at 15, he 

dropped the other sports. 

 
He would frequent gyms, lift  weights, and he loved reading articles and 

looking at pictures in bodybuilding magazines. He dreamed of one 

day competing and becoming a bodybuilding champion. Sometimes 

he would even break into his high school gym to work out. 

 
One weekend Arnold saw the movie Hercules, starring Reg Park. Park 

was the greatest bodybuilder of the time, and Schwarzenegger wanted 

to be exactly like him. So, when he learned Reg used bodybuilding to 

become a movie star, Arnold developed a burning desire to do the 

same. 

 

 

A BOYôS 

CRAZY DREAM 
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Think of that, a young boy in a small village, half a world away 

from America, having so bold a dream! 

 
When Arnold told his friends, ñI am going to be the worldôs greatest 

bodybuilder,ò they laughed, ñYouôre just a skinny kid. Youôre crazy!ò 

Arnold ignored them and passionately stuck to his goal. Nothing was 

going to get in his way. 

 
When a bodybuilder magazine published Reg Parkôs workout routine, 

Arnold resolved to adopt it for his own. The other weightlifters at his 

gym were puzzled by the extent of Schwarzeneggerôs workouts. They 

warned him that he might injure himself if  he didnôt slow down. 

However, Arnold did not listen. Their admonitions only made him 

work harder. 

 
Schwarzenegger studied everything he could find about bodybuilding 

and developed a detailed plan for achieving his goals. Six days a 

week, he pushed himself to the limit.  And he was making astonishing 

progress when his father stepped in. Concerned for his son, he asked, 

ñ Why have you chosen to do bodybuilding instead of skiing or soccer?ò 

 
ñIôm not interested in those sports, and Iôm going to become Austriaôs 

best bodybuilder! Then, Iôm going to America to become the Worldôs 

Greatest Bodybuilder!ò 

 
Laughing, his father replied. ñWhat do you expect to accomplish from 

that?!ò 

 
ñWhen I become the worldôs best bodybuilder, I will  become the most 

famous Movie Star ôevaô!ò 

 
Arnoldôs father shook his head and believed his son was crazy. When 

his mother heard what heôd planned, she almost fainted. So his parents 

took him to a psychiatrist, where they were told, ñSuch ridiculous 

dreams are common with youngsters; with time, he will adapt to the 

real world.ò 



78 

 

 

 

Real IMPACT |  Daily  Inspiration  

 
 

To discourage him, his father cut his gym visits to three a week. Not 

to be dissuaded, Arnold turned his home into a gym. Using whatever 

he could find as weights, he continued to exercise every free minute, 

even riding his bicycle in the bitter cold. Finally, his father realized 

Arnold couldnôt be stopped and let him go back to the gym. 

 
By the time he was 18, Schwarzenegger had become one of Austriaôs 

most muscular men and undoubtedly the biggest in his age group. 

 
After high school, he joined the Austrian Army. Soon after enlisting, he 

learned of the upcoming Junior Mr. Europe Competition. Recognizing 

this as his opportunity to become a champion, he requested leave. 

When the Army refused, Arnold was crushed! Yet, on competition 

day, his desire was so strong that he defied orders and competed 

anyway. 

 
To say the least, the army officials were not pleased, and when he 

returned, having won Junior Mr. Europe, they didnôt know what to 

do with him. Though they jailed him for 15 days, heôd earned their 

respect, and they often told the other soldiers, ñYou should be focused 

like Schwarzenegger.ò 

 
The Junior, Mr. Europe title, got him noticed, and a Munich gym owner 

offered to sponsor his training. The gym gave Arnold everything he 

needed to compete. He trained hard and easily became Mr. Europe. 

Arnold started becoming famous and was invited to London to 

compete in the Mr. Universe competition. 

 
In his first contest, he came in second. Undaunted, he was crowned 

Mr. Universe, Europe, the following year. He was moving up, but he 

knew his next competition would be a more significant challenge. The 

IFBB contest attracted the greatest bodybuilders in the world. 

 
The head of that organization recognized Arnoldôs talent and 

sponsored a work visa for him to compete in America. At the Mr. 

Universe competition, he came in second to Frank Zane. Seeing that 



79 

 

 

 

 

 

 

Frank wasnôt his size, he wondered if  the competition was rigged. 

 
Although, when he saw Zaneôs picture, Arnold realized he was more 

ripped and defined. So Schwarzenegger determined he would work to 

develop more definition in his muscles. The next year, he surpassed 

Zane; the following year, he became the IFBB Mr. Universe. This time, 

he also defeated his idol, Reg Park. But he knew he was still not at the 

top. There was an even bigger competition called Mr. Olympia. 

 
Schwarzenegger knew that to fulfill his dream, he would have to 

become Mr. Olympia! But, in his first competition, he lost in a close 

decision to Sergio Oliva. Then Arnold swore he would put in the 

necessary training and come back. 

 
The following year, he defeated Sergio and became Mr. Olympia, the 

pinnacle of competitive bodybuilding. Still, he was not finished and 

continued to win the title until he won it more times than anyone else. 

Having fulfilled that dream, he retired from bodybuilding to 

concentrate on becoming a famous movie star. Again, this challenge 

would be even more difficult. 

 
While Schwarzenegger was still a competitive bodybuilder, he acted 

in a low-budget movie, Hercules. It was a flop, and he was ridiculed. 

Knowing the film was horrible, he resolved to improve his acting 

skills. 

 
The next year, Arnold was cast in a few movies and even won a Golden 

Globe for best debut in a small role in Stay Hungry. He was also the 

subject of an award-winning documentary, Pumping Iron. Yet, the 

idea of him becoming a major star was farfetched at best. 

 
Even though his roles got him some attention, his agents were amused 

when he told them he wanted a leading role. They told him he was 

dreaming and didnôt have a chance. They said, ñYour name can hardly 

be pronounced. People will  laugh when they see it on billboards,ò and 

they suggested he change it! 
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Arnold refused! ñI will  become a star and do so using my real name!ò 

 
Then they said, ñYou have a weird body and are overbuilt. Stars need 

to be slim, plus you have a weird accent. You canôt become a leading 

actor with that accent, and no production company will risk having 

you play a leading part.ò 

 
Arnold was disappointed in the agents but not in himself. They only 

caused him to become more determined! He vowed to accomplish his 

ñcrazy dream,ò regardless of what others thought. 

 
Improving his heavy accent was his first objective. Next, he strove to 

make himself more visible, actually managing to become a media 

darling as a celebrity bodybuilder. He appeared on TV game and talk 

shows and labored to keep himself in the public eye. 

 
His efforts did not go unnoticed, and all Hollywood producers knew 

him. Anytime a super muscular man was cast for a leading role, 

Schwarzenegger would be among the front-runners. 

 
In 1980, movie director John Milius got his mega project, Conan the 

Barbarian, approved for production. Milius was seeking a lead actor 

with a super muscular build. When Schwarzeneggerôs name came up, 

he was asked to audition. This time, Arnold was prepared. Heôd 

reduced his accent and greatly improved his acting skills. He had the 

right build, and his audition convinced Milius that he was Conan! 

 
After a year and a half of filming, Conan the Barbarian hit the theaters. 

It was a blockbuster, and Arnold Schwarzenegger, the movie star, was 

the talk of Hollywood. Suddenly, he was lauded for his physique, 

acting, and dialogue. Then, what remained of Arnoldôs accent became 

famous catchphrases. Heôd also earned the respect of the industry for 

his decision to stick to his original name. 

 
Everything his agents told him would be liabilities became his 

greatest strength. And now that he was a big star, all the agents were 
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chasing him. But when those who had discouraged him reached out, 

he ignored them. 

 
Following the movieôs super success, Schwarzenegger received 

numerous offers to star in major films. In 1984, he was cast as the 

Terminator, a role that would make him an international mega-star. 

With the release of his second blockbuster, his dream of becoming a 

superstar was realized. 

 
The boy whose dreams had been ridiculed and laughed at turned 

those dreams into reality. In the 1990s, Arnold became Hollywoodôs 

most prominent and highest-paid movie star. After the turn of the 

century, Schwarzenegger had enough of Hollywood and dove into 

politics. He was discounted and told he lacked political experience. 

Everyone said that he had no chance. But he again proved his critics 

wrong. Arnold was elected Governor of the State of California, not 

once but twice. 

 
The most incredible thing about Arnold Schwarzenegger wasnôt his 

physique. But instead, his ability to focus on and achieve his dreams. 
 

 

 

 

 

 

 

 

 

 

 

 

ñThe mind is the limit. As long as the mind can envision 

the fact that you can do something, you can do it, as long 

as you really believe 100 percent.ò 

~ Arnold  Schwarzenegger 
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In 1980, a hand-picked group of college 

hockey players battled their way to the 

Olympic semifinals in Lake Placid. That 

young team experienced its share of struggles 

leading up to those games. 

 
Their Coach, Herb Brooks, passed over some 

of the nationôs finest college hockey players 

to pick these youngsters. They were 

selected because of their character, psychological makeup, and how 

well they played their positions. Brooksô selection process included a 

300-question test that gave him insight into how each player would 

react under stress. Anyone refusing the test was eliminated from 

consideration. His screening process was so unpopular with the US 

Olympic Committee that it almost cost him his position. But Brooks 

stood firm, the committee relented, and he remained as the coach. 

 
Brooks knew endurance was the key to recent Olympic victories. So, 

he initiated a rigorous conditioning program, constantly pushing the 

young players to their physical limits. If  a player complained, he was 

dropped from the team. Still, after a time, even his own assistants 

questioned his techniques. Yet, Brooks persisted. 

 
The United States had experienced a rough patch in the years leading 

up to these games. A severe recession had drained most Americansô 

 

 

ñDO YOU BELIEVE IN 

MIRACLES?ò 
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bank accounts, and having to wait in long gas lines had demoralized 

the rest. It was a low time for the country. A Soviet invasion of 

Afghanistan led the American President to the brink of boycotting 

these Olympic games. But, at the last minute, he decided to allow the 

athletes to participate, despite the tensions. If  Americaôs teams could 

only win a few medals, it might help break through the darkness and 

give Americans something to cheer about. However, no one 

anticipated a medal in hockey, not that year! 

 
The seventh-seeded Americans were assumed the least likely of all 

the nations to medal. Yet, the young lineup surprised everyone by 

making it through the opening rounds undefeated. So a faint glimmer 

of hope flickered in the breasts of some of the American fans. But, few 

believed these kids had any chance at all. 

 
Nearing the end of the games, the US team was scheduled to meet 

the Soviet team, which hadnôt lost a game in twelve years. Everyone 

assumed that the Russians would give the upstart Americans a hockey 

lesson. Even though the US had managed four victories and a tie 

leading to this game, they were not considered a match for Russia. 

 
The Soviet team had won four consecutive gold medals. They were 

led by legendary players Boris Mikhailov, team captain Vladislav 

Tretiak, the best goaltender in the world, by general consensus, and 

the speedy Valeri Kharlamov. Every Russian player was experienced 

and talented. 

 
On the other hand, the American teamôs playersô average age was 

only 21, making them the youngest hockey team in US Olympic 

history. Of the 20 players on their roster, Buzz Schneider was the 

only one returning from the previous Olympics. The other players 

only had college experience. Nine had played under Brooks at the 

University of Minnesota. Four, including goaltender Jim Craig, and 

US team captain, Mike Eruzione, played against him in an NCAA 

championship series. 
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To make matters worse, three days before the defining games, the 

Soviets soundly defeated the US in an exhibition match. And, they 

hadnôt just defeated them; they had humiliated them by a score of 10 

to 3. In an Olympic-level competition, scoring 10 goals was almost 

unheard of. So, the American fans were hoping to at least see a less 

embarrassing showing. 

 
Coach Brooks didnôt seem concerned by the low expectations and 

told his youngsters to ignore the doubters. ñThose Russians are people 

just like us. We can beat them! And, we will  beat them if we only óplay 

our gameô!ò In the locker room before the match, Brooks insisted, 

ñWe could play these guys 10 times, and they would probably win 9 of 

them, but not tonight! This is our night!!ò 

 
The Russian and American teams were natural rivals due to the 

decades-long Cold War between the two countries. Consequently, the 

Olympic Arena was packed, mostly with Americans, but Russia had 

a respectable following. Before the match, the home fans waved 

United States Flags and sang patriotic songs. In the locker room, 

Coach Brooks, honestly believing his team would win, read them a 

statementé 

 
ñ You were born to be a player, and you were meant to be here. 

This is your moment; itôs going to happen!ò 

 
The Soviets had a reputation for dominating in the final period. So, 

to save energy, Brooks instructed his players to limit  their shifts to 40 

seconds or less. Then, he asked the team doctor to track the ice time 

for each player. 

 
With heads held high, the young Americans entered the ice to face 

the Russian juggernaut in a David vs. Goliath duel. Once play began, 

it didnôt take long for the Soviets to score. Although, seconds later, a 

fifty -foot blast from Buzz Schneider found its way to the net, sparking 

some hope in the hearts of the US fans. And a few chants of USA were 

heard from the stands. But that hope was dashed when the Russians 
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immediately took back the lead. 

 
With his team down, US Goalie Jim Craig narrowed his focus and 

turned away a myriad of Soviet shots. Then, in the waning moments of 

the first period, Dave Christian fired a laser from 100 feet, and though 

the Russian goalie saved the shot, he misplayed the rebound. With the 

loose puck bouncing on the ice, Mark Johnson slipped between two 

Soviet defenders and fired it past a diving Tretiak. That tied the match 

with just one second remaining on the clock. 

 
Then something remarkable took place. Because the Americans tied 

the score, Coach Tikhonov stunned his team by sending in his backup 

goalie, Myshkin, to replace Tretiak. Brooks immediately took 

advantage of the move, telling his players, ñYou just sat down the 

greatest goaltender in the world!ò 

 
Two minutes into the second, the Soviets scored a third goal. Myshkin 

shut down the Americanôs offense, and Russia dominated, outshooting 

the US 12ï2. At the end of the second, the Russians led 3ï2. 

Beginning of the Third 

The third period started as a defensive battle, with both teams 

successfully defending their goal. Near the middle of the period, a 

Russian was called for high-sticking and sent to the penalty box. This 

gave the Americans, who had managed only two shots in the last 27 

minutes, a rare power- play opportunity. 

 
Late in the penalty, after two misses, as Dave Silk advanced into the 

Soviet zone, he was knocked to the ice causing the puck to bounce to 

Johnson. Mark turned and blasted a winner under Myshkin, tying the 

game. 

 
Two shifts later, Pavelich slid a pass to an undefended Eruzione, who 

fired the puck past Myshkin and into the net, giving the US a 4-3 lead 

with 10 minutes remaining on the clock. When the Americans took 
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the lead, their fans went NUTS, for lack of a better term!! Their cheers 

were deafening, and the bleachers swayed as the screaming home fans 

jumped for joy, screaming, ñUSA! USA!! USA!!!ò 

 
The Soviets, trailing for the first time, attacked ferociously and 

moments later found an opening. Their puck streamed toward the net 

but ricocheted off the right post. The Russian fans looked at each other 

with puzzled expressions. ñThis isnôt supposed to happen! These are 

only children!!ò 

 
Nevertheless, they were not too concerned, for their team consisted 

of hardened professionals. And, ten minutes is an eternity, especially 

in the third period. The Soviets had dominated in that period for many 

years. Why should this game be any different? They knew their 

champions would soon show these kids who they were playing with. 

Although, these ñKidsò were not the pushovers that everyone thought. 

 
Time after time, the Russians attacked the goal, and each time, Jim 

Craig turned away their puck. Then the Soviets stepped it up, fighting 

harder and skating faster, yet the Americanôs matched them stride for 

stride. 

 
With the lead and less than 10 minutes remaining, everyone expected 

the Americans to go on defense. Yet, to the contrary, they staged an 

offensive attack. They upped their intensity, and play was fast and 

furious as each team chased the puck from one end of the ice to the 

other. Minutes passed like hours, and as time melted away, Coach 

Brooks repeated to the young Americans, ñPlay your game. Play your 

game!ò 

 
By the five-minute mark, the Soviets looked bewildered. In panic 

mode, they shot wildly at the net. Yet Craig was unflappable, calmly 

turning away everything they threw at him. 

 
With under two minutes remaining, the Russians advanced into the 

American zone and found an opening. A powerful blast sailed toward 
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the US net but veered just wide. 

 
At the sixty-second mark, the world expected the Soviets to pull their 

goalie to add an extra offensive player. But they did not. Theyôd never 

needed to pull their goalie before, so they hadnôt practiced it. 

 
An eerie silence fell over the crowd as the final seconds ticked away. 

Both Soviets and Americans held their collective breaths. Every eye 

in the stadium was fixed on the speeding puck. A TV commentator 

asked, ñIs this really happening? Can these boys hold on against those 

giants?ò 

 
With 33 seconds, Craig kicked away a Soviet slap shot, and although 

the Russians quickly regained control, a US charge freed the puck. At 

12 seconds, amid a mad scramble, Johnson gained control and passed 

to Ken Morrow. With seven seconds remaining, Ken advanced the 

puck over the blue line. Then thundering from the bleachers came the 

countdown, 6 - 5 - 4. 

 
Even the sportscasters picked up the count, 3 - 2 - 1. As the buzzer 

sounded, ABCôs baffied commentator, Al  Michaels, spoke these now 

famous words, ñDo you believe in miracles?!ò 

 
As his team ran all over the ice in celebration, Brooks headed back to 

the locker room, where he was soon joined by the young Americans. 

Still joyous, the players spontaneously broke into a chorus of ñGod 

Bless America .ò Brooksô prophecy was realized; it ñwasò their night! 

These US men had indeed achieved a miracle! 

 
During the TV broadcast wrap-up, ABCôs Olympic anchor, Jim 

McKay, compared the American victory over the Soviets to a Canadian 

college football team defeating the Super Bowl Champion, Pittsburgh 

Steelers. 

 
Days later, the Americans defeated Finland to claim Olympic gold for 

their country. The totally unexpected David vs. Goliath win was the 
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boost the country needed. It was the spark that ignited a new era of 

American pride and success. 

 
But what about that exhibition game days earlier, when the Americans 

were humiliated 10 - 3? It was just that, an exhibition! It showed the 

Russians they had nothing to worry about from the upstart Americans. 

Was Herb Brooks that smart? Maybe not, but those humiliated 

upstarts didnôt lose again throughout those Olympic Games. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñThis is your moment. Youôre meant to be here!ò 

~ Herb Brooks 
 

 

 

 

ñThe book you donôt read wonôt help.ò 

~ Jim Rohn* 
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THE STRANGEST SECRET 
Summarized from a speech by Mrs. Diana Nightingale 

 

 

 

 

In 1921, Earl Nightingale was born into a 

poor family in California. When he was 

seven, his father disappeared, and his family 

moved into a tent in Long Beachôs ñTent City.ò 

At age twelve, Earl witnessed the country 

struggling through the Great Depression. 

But, he noticed that there were a few people 

achieving success. This puzzled him, and little 

Earl couldnôt understand why some people 

were wealthy while others were poor. He often pondered, ñWhat is 

their secret?ò 

 
So, the young boy made finding that secret his mission. He questioned 

many grown-ups but could never get a straight answer. Searching the 

Long Beach Public Library, Earl spent many hours reading and soon 

formed the habit of reading every day. He read books on a variety of 

subjects. 

 
His mother, who also loved to read, taught him the value of knowledge. 

She frequently said, ñKnowledge is everything, and everything you 

want to know has been written by someone, somewhere.ò Then she 

explained to him, ñNo single book has all the answers .ò 

 
Young Earl pondered his motherôs words but still thought there must 

be a book somewhere that could answer his question, and he was 
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determined to find it. And even though his initial searches came up 

empty, he never stopped looking for ñthe secret of success.ò 

 
In the winter of 1941, at age 17, Earl joined the United States Marine 

Corps and was stationed in Hawaii. There the weather was warm and 

the scenery beautiful. One Sunday morning, Earl was startled by a 

loud explosion at his station on the USS Arizona. Then, in rapid 

succession, many other explosions followed. As the ship beneath him 

trembled, a message boomed over the shipôs intercom, ñAll hands, 

man your battle stations! This is not a drill.ò 

 
Suddenly there was chaos, death, and destruction all around. The 

pounding continued until Earl was blown from the battered ship into 

the waters of Pearl Harbor. The seriously injured Marine witnessed 

wave after wave of Japanese planes scarfing and bombing the US Fleet. 

He could only watch as the mighty battleship, Arizona, succumbed to 

the barrage and disappeared beneath the sea. 

 
Over 3,000 lives were lost that day, and 1,700 were from the USS 

Arizona. Earl was one of only twelve Marines on that ship who 

survived the attack. Therefore, he believed his life had been spared 

for a purpose. He committed what remained of it to find and fulfill 

his destiny. 

 
During his long recovery and while still in the Corps, Earl volunteered 

to help at a local radio station. He enjoyed the excitement of being on 

the air. After the war, he found employment writing and presenting 

daily programs at a small station. 

 
As his radio career developed, Earl became a celebrity as the voice of 

Sky King (a popular weekly national radio drama). 

 
Even with his growing success, he continued to be haunted by those 

questions. ñWhy are some people rich while others remain poor, and 

what is the secret to success?ò 
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Then one day, while browsing a small book store, Nightingale 

noticed a book with an interesting title. Skimming through its pages, 

he realized that he was looking at the book heôd searched for since 

childhood, which contained the answers to his questions! The more 

he read, the more excited he became! He later recalled, ñThen it hit me 

like a bolt! It was as though I had been immersed in a bright light!ò 

 
Reexamining his discovery, he thought, ñThis is so simple, Iôve seen 

this in many forms in other books, but I had no idea what I was 

reading.ò 

 
Earl had simply not been ready to accept or understand this most 

potent principle. But now it all made sense. Each cog fell perfectly into 

place, and he realized that the ñsix wordsò in front of him contained 

ñthe secret of success!ò 

 
ñPeople become what they think about.ò 

 
Closing the book, he reread the title, Think and Grow Rich, by 

Napoleon Hill.  ñWhat an amazing concept!ò Earl could barely contain 

his excitement. He couldnôt wait to share his discovery with everyone. 

So, he wrote down his thoughts and recorded himself reading them. 

Earl quit his steady job and embarked on a new journey using his 

newly found principles. In a short time, he landed a new position that 

paid more than twice his old salary. Then, using this knowledge, he 

set new and more significant goals, increasing his income. 

 
When Nightingale was 35, he purchased an insurance company 

where, in addition to broadcasting, he trained and motivated a sales 

force. Reaping the rewards of his hard work and success, he scheduled 

a short vacation. Before departing, he left instructions for his sales 

associates to listen to his recording. 

 
Upon his return, he learned that his salespeople were so excited by his 

concepts that they wanted a copy of the tape. So, Earl asked a record 

company to record The Strangest Secret on an album. Shortly after 
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that, he was surprised to be presented with a Golden Record. 

 
His album sold more than one million copies with no advertising 

or promotion. His next move was to start promoting The Strangest 

Secret. His successful efforts gave birth to a new media industry, 

personal development. 

 
Earl propelled himself from obscurity into one of the worldôs most 

recognized voices and names using his principles. His radio program 

became the most widely heard daily in America, Mexico, Canada, 

Australia, Guam, the Bahamas, New Zealand, Puerto Rico, and over 

thirty overseas countries. 

 
Nightingale wrote and recorded over 7,000 radio, 250 audio, and 

many video and television programs during his lifetime. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ñWe become what we think about most of the time, 

and thatôs the strangest secret.ò 

~ Earl  Nightingale 
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One of Americaôs most sought-after 

motivational speakers, Les Brown, was born 

in an abandoned building in Miami. His birth 

mother gave him away three weeks later, and 

he was raised by an adoptive mother. As a 

child, Les was hyperactive and mischievous. 

School was a struggle for him, and in the fifth 

grade, he was held back and labeled ñmentally 

retardedò; but Les never stopped trying. 

 
While waiting for a friend, a teacher, Mr. Washington, mistook 

him for a class member and asked him to write something on the 

blackboard. Startled, Les replied, ñI cannot write on the board because 

I am mentally retarded.ò Mr. Washington responded, ñDonôt ever say 

that again! Someoneôs opinion of you does not have to become your 

reality!ò 

 
Washington took an interest in this young student and became his 

mentor. ñWhat do you want to do with your life, Les?ò ñI want to 

become a disk jockey!ò So, Washington instructed his mentee to 

prepare himself to become that person. Then, when Les protested, he 

told him, ñItôs better to be prepared for an opportunity and not have 

one than to have an opportunity and not be prepared.ò 

 
That day, Les Brown started studying to become a disk jockey. He 

 
THE DJ 
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worked on his delivery and planned what songs he would play. He 

listened to how announcers spoke and transitioned from one piece to 

another. Les imagined sitting in a radio control room, wearing 

earphones, speaking into a microphone, and managing the control 

board. 

 
After receiving his high school diploma, he became a city sanitation 

worker. But Les continued to dream of becoming a disc jockey. He 

took a transistor radio to bed and listened to the smooth-talking DJs at 

night. He even created a mock radio station in his room. He practiced 

introducing records to his imaginary listeners using a hairbrush as a 

microphone. 

 
When Lesô brother and mother heard him through the thin walls, 

theyôd shout, ñQuit flapping your jaws and go to sleep!ò But he ignored 

them and continued to imagine his dream. 

 
Then one day, on his lunch break, Les boldly walked into WMVM  in 

Miami Beach, his favorite radio station, and asked to speak with the 

station manager. ñSomeone is here to see you, Mr. Smith.ò 

 
ñ Who is it?ò 

 
ñItôs a Mr. Les Brown.ò ñ What does he want?ò 

ñHe wants to apply to be a disc jockey.ò 

The program director, Milton ñButterballò Smith, walked out and saw 

a disheveled young fellow in overalls and a straw hat. ñHello, Mr. 

Smith, Iôm Les Brown, and I would like to interview with you for a 

position.ò 

 
ñDo you have any background in broadcasting?ò ñNo sir, I donôt, but.ò 

ñDo you have a degree in journalism?ò 
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ñNo, sir, but please give me a chance to.ò 

 
ñ Well, son, Iôm afraid youôre not qualified for any position at this 

station, and there isnôt an opening anyway.ò 

 
Les thanked him politely and walked out. Devastated, that afternoon, 

he visited his Mentor, Mr. Washington. After hearing what had 

transpired, Washington explained that he should not take it personally. 

ñMost people are so negative that they have to say no seven times before 

they say yes.ò Then, he encouraged Les not to give up but try again. 

 
So, the next day on his break, Les returned to the station, where he 

introduced himself again. The puzzled director said, ñDidnôt I just 

turn you down yesterday? Why are you back?!ò 

 
ñ Well, I thought maybe someone called in sick or quit!ò The now 

annoyed Smith instructed him to leave and not to return! 

 
But, as you probably guessed, Les returned the following day, only, 

this time, Smith looked at him with rage and said, ñGo get me a cup of 

coffee!ò Having found an opening, Les became the errand boy for the 

stationôs executives and DJs. 

 
Brown did more than he was asked, bringing in lunch and dinner and 

keeping the station spotless. But at every opportunity, Les stood next 

to the control room, observing the DJs. He imagined himself in that 

seat, knowing his time would come one day. 

 
Eventually, his enthusiasm for his work won over the directorsô 

confidence. They even started sending him to pick up visiting 

celebrities in the stationôs Cadillac. He drove big names like The 

Temptations and Diana Ross and the Supremes. Little did they know 

that young Les had no driverôs license. 

 
Les did whatever was asked of him at the station and more. 

While hanging out with the DJs, he taught himself their hand 
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movements on the control panel. He stayed in the control rooms and 

soaked up whatever he could until they asked him to leave. Then, 

back in his bedroom at night, he continued to practice and prepared 

himself for the opportunity he knew would present itself. 

 
One Saturday afternoon at the station, a DJ named Rock was drinking 

while on the air. Les was the only other person in the building, and 

he realized that Rock was drinking himself into trouble. Closely 

observing the situation, Les walked back and forth in front of the 

Rockôs booth window. His mind was racing, and he couldnôt help but 

think, ñDrink, Rock, drink!ò 

 
When the phone rang, Les pounced on it. It was the station manager, 

as he figured it would be. ñLes, this is Mr. Klein.ò 

 
ñ Yes, I know.ò 

 
ñI donôt believe Rock will  be able to finish his program.ò ñ Yes, sir, I 

know.ò 

 
ñLes, Would you call one of the other DJs to come in and take over?ò 

ñ Yes, sir. I sure will.ò 

Les hung up the phone, thinking, ñHe must think Iôm crazy.ò Les did 

dial the telephone, but it wasnôt to call in another DJ. He called his 

mother first, then his girlfriend. ñ Y ôall go out on the front porch and 

turn up the radio because Iôm about to go on the air!ò 

 
A few minutes later, Les called Klein, ñSorry, Mr. Klein, but I canôt find 

nobody.ò 

 
ñLes, do you know how to work the controls?ò ñ Yes, sir!ò 

 
ñ Well, go in there and play some music? And, Les, donôt you say a 

word!ò 
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ñOh, no, sir!ò 

 
Les couldnôt wait to get his hands on those controls. First, he put the 

Little Stevie Wonder record, Fingertips. And, as the music played, he 

took his place in the DJôs chair, lowered the music, and in a deep but 

resonating voice, articulated é 

 
Ȱ4ÈÉÓ is me, LB Triple-P, Les Brown, your platter- playing popper. 

4ÈÅÒÅ ×ÅÒÅ ÎÏÎÅ ÂÅÆÏÒÅ ÍÅȟ ÁÎÄ ÔÈÅÒÅȭÌÌ ÂÅ ÎÏÎÅ ÁÆÔÅÒ ÍÅȦ 
)ȭÍ ÔÈÅ /ÎÅ ÁÎÄ /ÎÌÙȟ ÙÏÕÎÇ ÁÎÄ ÓÉÎÇÌÅȟ ÁÎÄ ) ÌÏÖÅ ÔÏ ÍÉÎÇÌÅȢ 
Certified, bonafide, and indubitably qualified to bring you 

satisfaction, And a whole lot of action. 
Look out, baby, )ȭÍ yo l-o-v-e ÍÁÎȦȦȱ 

 
Lesô persistence and preparation paid off, and both the audience and 

station management were blown away. From that humble beginning, 

Les Brown enjoyed a successful career in broadcasting, politics, and 

public speaking. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ñImagination is the preview to lifeôs coming attractions.ò 

~ Albert  Einstein 
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GETTING SOUTHWEST 

OFF THE GROUND 
 

In the mid-1960s, an ex-State Supreme Court 

Justice, Herb Kelleher, moved to Texas to 

start a new business or a law firm. Not your 

typical entrepreneur, Herb was a fun-loving, 

chain-smoking, hard-drinking, Harley- 

driving, New Jersey Yankee. 

 
One of his law clients, Texas business tycoon 

Rollin King and his banker, John Parker, also 

wanted to start a new company. They were looking for something big 

and different when Rollin came up with starting an airline. He 

visualized a carrier inexpensively flying passengers to cities in the 

South Western United States. 

 
But Parker wasnôt sold! ñStart a new airline? Have you lost your 

mind?!ò 

 
Although, when Rollin said, ñI believe I know someone that might be 

just crazy enough to take on something so unusual,ò John relented. 

 
So, a meeting was arranged with Kelleher at a bar to discuss their 

plan. 

 
At that meeting, legend has it, Rollin sketched out his ideas for 

a different kind of airline on a cocktail napkin. Kingôs appraisal of 

Kelleher was correct, and the plan intrigued the jurist. A short time 

later, the three set out to achieve the improbable, with Herb in the 

cockpit. 



101 

 

 

 

 

 

 

Here are only some of the things Kelleher faced on his first day in his 

new position. In addition to all the usual business startup issues, a 

myriad of additional challenges awaited him. 

 
Including the airline industry was overly regulated and highly 

unionized. There were already three regional airlines serving the 

South West United States and three times that many national carriers. 

 
Herbôs to-do list included: 

Å Finding space at already crowded airports 

Å Dealing with route restrictions 

Å And attaining permission to take to the air from the US 

Government 

 
Government permission meant dealing with politicians and national 

and state regulations. Add to that the tremendous costs of purchasing a 

fleet of safety-rated passenger airliners, storing the fleet, maintenance, 

maintenance facilities, jet fuel, and the salaries of highly trained 

safety-rated mechanics and pilots. 

 
Unintimidated, Herb took over the operation and started making 

decisions. First, he limited flights to inside Texas to avoid Federal 

Civil Aeronautics Board price controls and market regulations; and 

to give Southwest the freedom to undercut competitorsô prices. 

 
It was never Herbôs plan to keep the airline restricted to Texas; he 

secretly dreamed of building Southwest into a primary carrier. But, 

before he could hope to achieve that dream, he first needed to get the 

Southwest planes in the air. Yet, that turned out to be a more 

significant challenge than he could have possibly imagined. 

 
By 1967 Kelleher had put all the pieces together, and the brand-new 

Southwest Airlines fleet was ready to fly. However, that was also when 

Herbôs real problems began. 

 
The second Southwest Airlines took shape; it was buried in lawsuits 
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initiated by competitors, Braniff, Continental, and Texas International 

Air Lines. 

 
Kelleher took on their challenges and met their highly paid attorneys 

countless times in court. The battles were long, arduous, and very 

expensive. 

 
With the entire air transportation industry whispering, shaking their 

heads, and laughing, Herb stood firm despite their reservations. 

ñ Who do they think they are, trying to start a new airline without any 

experience?!ò 

 
For four excruciating years, Herb personally fought battle after battle. 

His quest finally reached a climax when he presented Southwestôs 

case before the United States Supreme Court. 

 
The war was won, but Southwestôs passenger fleet had been sitting 

empty and unable to make a flight for four years. By the time they 

finally received permission to take to the air, their fleet was reduced 

to four Boeing 737s. Yet, with all roadblocks out of his way, Herb 

took the airline public. And in June 1971, 650,000 shares were offered 

at approximately $11 per share. 

 
Although the stockôs proceeds provided the airline some needed 

working capital, most of it went to pay the remaining legal expenses. 

For the next two years, Southwest struggled to even exist. And by 

1973, the tiny airline was on the verge of collapse. But Herb sold one 

of the big jets rather than give in or lay off a single employee. Then he 

launched the uphill climb that would make him the talk of the airline 

industry for decades. But this time, there would be no laughing! 

 
First, he instituted an unimaginable 15-minute gate turnaround. 

Then, in an unheard-of move, he convinced his flight crews to help 

clean and service the planes between flights, which allowed them 

back in the air much faster. 

ñPlanes are only profitable when they are in the air!ò Herb Kelleher 
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But Herb was only getting started; in one of the most masterful 

strokes of genius the airline industry ever witnessed, Kelleher initiated 

Southwest Cargo. Now Southwest planes carried passengers and paid 

cargo below, bringing in almost twice the revenue. 

 
With Southwestôs profits on the rise, Kelleher continued to innovate. 

He opted for efficiencies rather than costly frills, like forgoing a 

computerized reservation system saving Southwest twenty-five 

million dollars a year. 

 
He strove to instill a culture of service in his employees, insisting on 

better and friendlier customer support. He told his managers, 

ñQuality Customer Support will result in additional profits and 

customer loyalty. Customer Support will eventually take us to the top!ò 

 
CEO Kelleher often boarded flights, chatted with passengers, and 

asked for their feedback. He told them his company cared about what 

they thought. His brilliant ideas allowed Southwest to survive and 

thrive through a dip in the US economy. But Iôve yet to mention his 

most incredible accomplishment. Kelleherôs phenomenal success 

couldnôt have occurred without his fantastic relationship with his 

employees. 

 
Working at Southwest Airlines wasnôt only profitable; it was fun! 

Herbôs spirit of friendliness and optimism became integral to the 

airlineôs culture. To maintain a light-hearted atmosphere, he appeared 

in various airline operations areas, dressed as outlandish characters. 

Once, he attended a board meeting in an Easter Bunny costume. 

He even boarded a flight in a stewardess uniform. Other costumes 

included Elvis and a leprechaun. But his most ridiculous stunt was 

when he showed up at a maintenance facility at 2 AM and climbed a 

locked fence to surprise his mechanics, dressed as a hooker. 

 
Kelleher wasnôt only a showman; he also cared for Southwestôs 

employees. And though the rift  between the Transport Workers 
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Union and other airlinesô management was venomous, Herbôs union 

employees loved him! They knew he was on their side because he 

repeatedly proved it by how he treated them. Good pay avoided 

strikes and resulted in a positive environment. 

 
Southwestôs optimistic tone translated into customer loyalty and 

higher profits for the airline. Herb once said, ñWhen you treat your 

employees right, they will  treat your customers right!ò And even with 

its higher-paid employees, Southwest always managed to keep its 

fares low and profits high. 

 
While Herb was Southwestôs CEO, the airline never had a layoff, a 

furlough, or a pay cut. That was an unmatched feat, not just by the 

other airlines but also by anyone in the transportation industry. 

 
Kelleher was the heart and soul of Southwest. His tireless efforts, 

victorious courtroom battles, and brill iant strategies earned him 

the respect and admiration of everyone the company touched. His 

stockholders, employees, customers, and suppliers all loved him. In 

fact, the only people who didnôt love him were his competition. But 

even they had to respect the man. 

 
Under Herbôs leadership, Southwest Airlines was always a perennial 

choice for Fortune Magazineôs Most Admired Companies list. 

 
Herbôs dream of little Southwest Airlines becoming a primary national 

carrier came true. At his death, the airline flew more than 120 million 

passengers a year, employing more than 58,000 people, and had 

shown a profit since its third year in business. 

 
Now thatôs what I call getting Southwest off the ground! 

 

ñNever give up on what you really want to do. The person with 

big dreams is more powerful than the one with all the facts.ò 

~ H. Jackson Brown, Jr. 



105 

 

 

 

 

 

 

 

 

 
 

 
 

Hilary Hinton ñZigò Ziglar was born in South 

Alabama in 1926, the tenth of 12 children. 

When he was five, his family moved to Yazoo 

City, Mississippi, where Zig spent most of his 

childhood. Growing up in Mississippi left 

Ziglar with an enduring southern accent. 

 
As a young man, he made his living marketing 

cookware, selling enough pots and pans to 

earn a management position. Ziglar was so skilled in selling that he 

successfully made the challenging transition from direct marketing to 

motivational speaking. 

 
A kind and generous man, Ziglar wanted to help people realize their 

potential. So, early in the 1970s, he decided to author a ñhow-to guideò 

to health, happiness, and success. Countless hours were devoted to his 

venture. He wrote about attitude, faith, courage, motivation, healthy 

living, selling, integrity, and winning. After many months of research, 

meditation and soul searching, his book, See You at the Top, was ready 

for publication. 

 
With great enthusiasm, he submitted his manuscript to the major 

publishing companies of the day and gave them his best sales pitch. 

Unfortunately, none of them were interested in a book about success. 

 

 

25,000 BOOKS 
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He then contacted other publishers, only to find they were also 

skeptical. Yet, Zig was not the kind of person to let a little rejection 

dampen his enthusiasm. As a salesman, he was accustomed to hearing 

ñno.ò A ñnoò only strengthened his resolve and moved him closer to 

a ñYes!ò 

 
So, Ziglar submitted his manuscript to some smaller publishers. But 

alas, those companies also turned him down. Some even stated there 

wasnôt a market for a book about ñhype.ò 

 
Thirty-nine noôs later, Ziglar was disappointed but not ready to give 

up. Facing that kind of rebuff, most authors would have thrown in the 

towel, but Zig wasnôt like most authors. He knew his book would sell 

if given a chance! He even believed it could become a blockbuster! 

 
In his mindôs eye, he envisioned See You at the Top, helping thousands 

of people become healthier, more productive, and enjoying the fruits 

of success. He anticipated lives being changed for the better because 

of the information in his book. So Zig Ziglar made an extraordinary 

and courageous move. He published the book himself! 

 
Keep in mind that at that time, there were no print-on-demand 

publishing companies or websites to lead you through the complicated 

process of putting a book in print. Self-publishing was not a simple 

procedure. The printing cost alone would require a substantial 

financial risk. 

 
Nevertheless, Zig located a company that would produce his book; 

but only if he prepaid for a thousand copies. However, with 25,000 

copies, he would receive a substantial price break. Zig knew that most 

authors never even sell 250 books, much less 25,000! And certainly, 

no reputable publisher wouldôve recommended placing an order of 

that size, especially for an unproven product. 

 
But Zig Ziglarôs desire to help people outweighed his fear, so he 

invested his money in his dream. Placing an order of that size must 
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have taken a great deal of courage, but faith and courage were what 

his book was about. To Zig, the 25,000 books were only a first step 

toward helping millions of people. He knew to reach his goal, he 

would not only need to sell those books but also millions more. Zig 

was confident in his decision because he knew, 

 
ñ You can have everything in life you want if you will just help 

enough other people get what they want.ò - Zig Ziglar 

 
A few weeks later, thousands of pounds of books were delivered to the 

Ziglar home. And Zig knew precisely what to do. Heôd taught it in his 

speeches for years. It was time for him to prime the pump! 

 
Zig often told the story of two friends driving their truck through 

South Alabama on a hot day. With the August sun beaming down, 

they became thirsty. So when they passed an abandoned farmhouse 

and spotted an artesian well with an old pump, one of them jumped 

out to get a drink of water. 

 
Yet, when he tried the pump, nothing came out! His friend explained, 

ñTo get anything out of that pump, you must first put something in!ò 

 
ñ What do you mean?ò 

 
ñ Well, you have to prime the pump!ò 

 
So he found an old bucket and dipped it into a nearby stream. Then 

he poured some water into the old pump and said, ñNow try it.ò Still, 

nothing came out. 

 
ñDonôt stop! Keep on pumping and pump harder!ò And though it 

seemed nothing was happening, the young man kept pumping. 

 
ñ When you put something ñin,ò the law of compensation says 

youôll get something ñout.ò - Zig Ziglar 
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After a while, the pump started to make gurgling sounds. Then, like 

magic, a stream of cool, clear water poured from the pumpôs spigot. 

The flow was steady and abundant. And to keep the water flowing now 

only took an easy, smooth stroke of the pump handle. The amount of 

water was plentiful, and the two young men enjoyed the fruits of their 

labor with a cool drink of water. 

 
Ziglar knew that he must first put something in to achieve his goal. 

So, in addition to his investment of money, he devoted his time and 

energy to the project. Never expecting a quick return, he simply 

worked and embraced his faith. 

 
Like Zig said in his story, 

 
ñ Youôve got to sweat at it and pump away for some time before 

expecting the water to come. If you work hard enough, long 

enough, and enthusiastically enough, your rewards will  start to 

flow.ò 

 
Day after day and week after week, Ziglar enthusiastically promoted 

See You at the Top! He was determined to do whatever was necessary 

to get his book into the hands of the people who needed it. And he 

never let the possibility of failure enter his mind. 

 
After months of labor, the word began to spread about an excellent 

new book containing some valuable information. Then as suddenly as 

the water had appeared from that old pump, Zigôs book began to take 

on a life of its own. 

 
Sales organizations and marketing companies purchased large 

quantities for their sales forces. Parents bought it for their children. 

People looking to improve their lot in life descended on hundreds of 

book stores requesting Zig Ziglarôs new book, See You at the Top! 

 
Ziglarôs plan worked, and his investments of money, time, and effort 

paid off. But he didnôt slow down, he continued to promote until the 
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first 25,000 books vanished, and he had to place a 2nd order. And 

still, he didnôt stop pumping; he continued until a 3rd order had been 

depleted. 

 
Finally, the book that ñwould not sellò was being sold in such 

quantities that keeping up with the printing became a problem. Then, 

something quite remarkable happened. Zigôs phone started to ring. 

The people who insulted him now asked for a contract to handle See 

You At The Top. 

 
The last time I checked, Zigôs extraordinary book had sold over 

1,600,000 copies in hardcover alone. And after 47 years, itôs still going 

strong! 

 
I genuinely hope this story makes you wonder what Zig said in that 

book! And if  you choose to find out, Iôll See You at the top! 

 
Authorôs Note: I want to especially thank Ms. Laurie Magers, Zig 

Ziglarôs longtime Executive Assistant, for her help and support 

with this book. 
 

 

 

 

ñYou were born to win, but to be a winner, you must plan to 

win, prepare to win, and expect to win.ò 

~ Zig Ziglar  
 
 

ñIf I  had to tell a young person or someone struggling, the one 

thing that would have the most impact on their life, that thing 

would be, form the habit of reading and listening every day!ò 

~ Dennis J. Henson 
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Ben Hogan was one of the greatest 

professional golfers to ever play the sport. 

And, thereôs little doubt that he was the best 

of his time. At age 37, while at the top of his 

game, something happened that changed the 

course of his life. 

 
One foggy morning, driving on a lonely Texas 

road, Hogan spotted an eighteen-wheeler 

headed directly for him. Swerving to avoid a head-on collision placed 

him in the path of a Greyhound bus. Realizing the inevitable, Ben 

bravely threw himself on top of his wife, saving her life. 

 
The subsequent collision left Hogan gravely injured. His broken body 

was rushed to the nearest hospital. The doctors did what they could, 

but Benôs injuries were catastrophic. His pelvis, ribs, and shoulder 

were broken, his ankle was totally shattered, and a blood clot from his 

leg was making its way to his heart. 

 
Hoganôs only chance was emergency surgery. That operation saved his 

life, but the doctors told him he would never walk again, much less 

play golf. Listening to their predictions, he nodded and sighed. But 

Ben had no intention of allowing an accident to keep him down! 

 
Although the following weeks and months were difficult, Benôs 

 

 

HOGANôS COMEBACK 
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attitude remained positive. Day after day, he fought to regain the use 

of his body. His first significant hurdle was just to sit up. Having 

accomplished that, he focused on standing. Then to everyoneôs 

amazement, he began to regain his ability to walk. And even though 

he could only manage a few short steps, he began practicing his golf 

swing. 

 
The pain he endured, from the cuts, bruises, and mending bones, was 

excruciating. His broken shoulder sent tremors throughout his body 

when he moved his arm. Putting weight on his shattered ankle was 

something an ordinary person couldnôt have endured. But Hogan 

wasnôt an ordinary person. 

 
To the astonishment of his doctors and the sports world, he entered 

the Los Angeles Open eleven months after his accident. Still, no one 

actually believed that he would be able to compete. The consensus 

was heôd probably not finish the 72- hole requirement. 

 
Yet, on Benôs first day back, he scored a 73. Over the next two days, 

he shot rounds of 69, and by the end of the 72nd hole, he was tied for 

the lead. And finally, he competed in a playoff round. Although he 

didnôt win that tournament, he proved to the world that Ben Hogan 

was back and still a pro. 

 
His next goal was to win the US Open! Once again, everyone doubted 

that he could do it. But on opening day, he shot a 72 and followed that 

the next day with a 69. However, that night, Hoganôs body gave out. 

He suffered from nausea and dizziness. Though he soaked in a hot 

bath to relieve his strained muscles, his symptoms persisted. 

 
The following morning, he shot a 72, but his pain was unbearable by 

the afternoon. Benôs legs were so numb that he considered dropping 

out. Then he remembered the letters heôd received from his fans 

struggling with disabilities. 

 
He pondered what it must mean to them to see him playing. Realizing 
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that he was their champion, Hogan continued. 

 
Fighting off the pain and playing through numbness, he ended the 

round within 2 strokes of his morning score. The next day, feeling 

much better, Ben shot a 69 and won the tournament by 4 strokes. 

Although he was excited about winning, he was more pleased that he 

hadnôt disappointed his fans. 

 
That US Open win represented Ben Hoganôs reemergence, and he 

once again became the dominant player in golf. In 1953, Ben 

completed the famous Hogan Slam by winning three consecutive 

major tournaments. His post-crash golf swing is recorded on film and 

is still used as an example of near-perfect mechanics. 

 
Hoganôs unshakable optimism saved him from a life in a wheelchair 

and turned him into one of the worldôs most admired sports figures. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñItôs not how many times you get knocked down, 

itôs how many times you get back up!ò 

~ George A. Custer 
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Rachel Beckwith of Seattle, Washington, 

was a bright, eight- year-old with shoulder- 

length reddish-brown hair and green eyes. 

Her smile would light up a room. Everybody 

loved Rachel, and she loved everyone back. 

Although she only weighed about fifty 

pounds, her heart must have been made of 

pure gold. 

 
Rachel and her family attended a 4,000-member Community Church 

near downtown Seattle. One Sunday, her youth groupôs featured 

speaker told them that children in parts of Africa do not have access 

to clean water. They further explained that they either have no water 

or must drink water filled with dirt, bacteria, parasites, and animal 

remains. He explained, ñConsequently, many develop severe health 

problems, and some die of thirst.ò 

 
Little Rachel was so moved that she asked her mother if she could 

forgo her 9th birthday party to raise money to help those children. 

Now, giving up your 9th birthday party, all the attention, the cake, 

and the wonderful presents was no small matter for a little girl! Yet, 

thatôs what Rachel wanted to do. So, with her Momôs help, a webpage 

was developed that readé 

 
ñOn June 12th, 2011, Iôm turning 9. I found out that millions 

 

 

A LITTLE GIRLôS GOAL 
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of people donôt live to see their 5th birthday. And why? Because 

they donôt have access to clean, safe water, so Iôm celebrating my 

birthday like never before. Iôm asking everyone I know to donate 

to my campaign instead of gifts for my birthday.ò 

 
Rachel set a goal of $300.00 and went to work promoting her project. 

After telling her friends, family, Sunday school teacher, and pastor, she 

watched as donations trickled into her website. When her birthday 

arrived, she had raised $220.00; $80.00 short of her goal. 

 
Little Rachel was terribly disappointed. Her mother comforted her by 

explaining that a $220.00 donation wasnôt bad and that she could try 

again next year. So Rachel resolved that for her tenth birthday, she 

would raise more than $300.00. Only her tenth birthday never came. 

 
A few weeks later, Little Rachel was riding with her sister and mother 

when a semitrailer jackknifed into a logging truck, causing a chain 

reaction. The big truck rear-ended the car carrying Rachelôs family, 

and she was critically injured. Although she was rushed to a nearby 

hospital and the doctors did what they could, her life support was 

discontinued the following day. 

 
Her family was devastated! And as they despondently prepared a 

memorial service, her mother thought it would be fitting to reopen 

her daughterôs web page. She remembered how much Rachel wanted 

to help the children by raising $300.00. So the next afternoon, the 

website was again taking contributions. 

 
More than a thousand people attended Rachelôs memorial. And as part 

of his eulogy, her pastor mentioned little Rachelôs birthday goal. He 

told the gathering how disappointed she had been for falling $80.00 

short, then he gave her a webpage. 

 
In days the site received pledges of more than $200,000.00. Yet Little 

Rachelôs dream didnôt end there. When the local media learned of a 

nine-year-old girl who wanted to help the children in Africa, their 
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press coverage inspired more than 32,000 people to give to Rachaelôs 

project! 

 
But when her story was picked up by the national media, more than 

80,000 people contacted ñCharity Water.ò They offered to forgo their 

birthdays for Little Rachelôs kids. 

 
The tiny nine-year-old with a heart of gold had started a movement, 

and more than 1,000,000 people joined her cause. Rachelôs dream 

came true as hundreds of new wells with powerful water pumps were 

installed. Over 9 million impoverished people were given access to a 

continuous supply of fresh, clean water, saving countless thousands of 

lives. And, when the little girlôs website eventually closed, $1,270,000.00 

had been donated in her name. More than $6,000,000.00 was raised 

because of a little girlôs goal. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñA Dream Is a Wish Your Heart Makes.ò 

~ Lily  James 
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PUTTING GREEN BAY ON 

THE MAP 
 

 

Have you heard of Green Bay, Wisconsin? I 

imagine so. It is the home of the National 

Football Leagueôs Green Bay Packers 

franchise. Todayôs Packers are well respected 

and have a rich football history, although, in 

1958, they had neither. That seasonôs record 

was a dismal ten losses, one win, and a tie. 

Things were so bad that the franchise was in 

danger of being dropped by the NFL. And the 

people in Green Bay were so upset that they hung their coach in effigy. 

 
Vince Lombardi, a 45-year-old assistant coach with the New York 

Giants, was tagged as the new person to take over The Pack. After 

learning about his new position, he told his family he had a big 

announcement. ñ Weôre moving to Green Bay, Wisconsin!ò 

 
When she heard her fatherôs statement, his young daughter, Susan, 

replied, ñ Whereôs Wisconsin?!ò 

 
So, the next day, Lombardi brought home a map. ñSusan, here is the 

State of Wisconsin!ò But to his dismay, Green Bay didnôt appear on his 

map. 

 
Little Susan was mortified, ñIôm not moving to a place thatôs not on a 

map!ò 
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But her father calmly replied, ñ When I am done, it will  be on the map, 

and everyone will know exactly where it is!ò 

 
Over the next nine seasons, Lombardiôs Packers won five NFL 

Championships (three of those were in the newly formed Super Bowl). 

The Packers won so many games and titles that Green Bay became 

known throughout the sports world as Titletown. 

 
In 1966 when the National Football League created the ultimate prize 

for the winners of their Championship Game, The Super Bowl, they 

named it The Vince Lombardi Trophy. 

 
And, one other thing, Green Bay is prominently displayed if  you look 

at a map of Wisconsin today. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñWinning is not a sometimes thing; itôs an all-the-time thing. 

You donôt win once in a while; you donôt do things right once in 

a while; you do them right all of the time. 

Winning is a habit. Unfortunately, so is losing.ò 

~ Vince Lombardi  
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ñTHREE LITTLE SISTERSò 
 

 

 

 

 

Their profound influence extends even today, 

with such pop idols as Bette Midler, The 

Pointer Sisters, Barry Manilow, Manhattan 

Transfer, The Star Sisters, and Christina 

Aguilera embracing their style. 

 
They were the defining sister act of all time. 

And their reign as the most popular singing 

group of the 20th Century was only eclipsed by The Beatles. 

 
However, their road to stardom was fraught with obstacles and 

disappointments. And, but for a remarkable coincidence, their talent 

and brilliance may have gone unnoticed. This is the extraordinary 

story of three wonderfully talented girls who simply refused to give 

up. 

Childhood 

In 1910 a young couple, Peter and Ollie Andrews, moved to the USA 

from Greece and opened a restaurant in Minneapolis. The following 

year their first daughter, LaVerne, was born. Maxine arrived in 1916, 

then Patricia Marie (Patty) in 1918. 

 
The family loved music and purchased a piano for the girls. LaVerne, 

a child prodigy, started playing by ear at an early age. She could hear 
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a musical arrangement and play it back almost exactly. And though 

she read music and was an accomplished pianist, she rarely used a 

written score. 

 
As a young teenager, LaVerne loved playing and singing the songs 

of the Boswell Sisters (a famous girlôs trio). And in 1925, when Patty 

was only seven, LaVerne brought her little sisters together and taught 

them to sing harmony. 

 
Maxine was a natural soprano, while Pattyôs voice fell in the mid- 

range, and LaVerne had a rich, low alto voice. 

 
In addition to singing, their parents enrolled them in dancing school. 

And once theyôd perfected several numbers, Ollie signed them up for 

a local talent contest. When asked the name of their act, they replied 

in unison, ñ Weôre The Andrews Sisters!ò 

 
The Andrews Sisters performed at parties, school dances, and every 

Minneapolis talent contest that Ollie could find. Most of the time, 

they brought home first prize and won so many contests that they 

became local celebrities. 

 
The girls loved singing together and practiced constantly. The more 

they practiced, the better they became. And after a short time, they 

developed a beautiful, distinctive sound. 

Their voices blended so perfectly, and their timing was so precise that 

their harmony almost gave the impression of being a single beautiful 

voice. 

A Sixth Sense 

There is a magical mystery usually associated with twins or triplets. It 

is that they possess a unique relationship that appears to endow them 

with telepathic qualities. Conversely, a similar bond among sisters 

born years apart is not only uncommon but extraordinary. 
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Yet the Andrews Sisters possessed that sixth sense. This connection 

allowed them to precisely match each otherôs phrasing and movements 

during challenging musical numbers with little or no practice. 

 
On top of that, they were able to, without the aid of written music, 

immediately put in place three-part harmonies that would challenge 

the most gifted arranger. In other words, the girls were simply 

amazing! 

 
For a great example of their ability, listen to their recording of 

Tico Tico. 

 
Musicians in the bands of that day relied on sheet music comprised of: 

notes and their duration, rhythms, phrasing, rests, repeats, dynamics, 

accents, tempo, time and key signatures, and sometimes lyrics. 

 
Compare that to the sisters whose only crutch was a lyric sheet. And 

even LaVerne, who could read music, did not rely on written music 

when performing with the girls. 

On The Road 

A favorite pastime in Minneapolis was to attend Vaudeville shows at 

the Orpheum Theater. The sisters enjoyed watching and dreamed of 

one day having an act of their own. 

 
So when Larry Rich, a big-name entertainer, held a competition in 

1931 to find new acts for his show, the girls jumped at the chance. 

After performing a number made famous by the Boswell Sisters, the 

trio was selected to join Larryôs troupe. 

 
The show was an evening of theater that included dancers, magicians, 

comedians, singers, and skits. It traveled extensively, performing in 

many major cities. 

 
Patty, only fourteen at the time, wore lots of makeup to avoid trouble 
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for working at such a young age. 

 
Over the next 10 months, the girls performed their act more than a 

thousand times. That year their expression and precision improved 

immeasurably. They also developed stage presence and learned to 

draw in their audiences by convincing each member they were 

performing for them alone. 

 
The trioôs act was always well received; however, the country was 

struggling through a great depression. And with Vaudeville in a death 

spiral, Larry disbanded the troupe, and the disappointed sisters 

returned to Minneapolis. 

 
Nevertheless, the trio wasnôt ready to give up their dream. In 1934, 

Peter closed his restaurant, and he and Ollie spent the next three years 

on the road with the girls. They traveled from town to town, picking 

up gigs anywhere they could, often completing an engagement and 

traveling a hundred miles to the next. 

 
The jobs paid very little, and travel expenses ate up most of their 

income. 

 
Things got so tough that even feeding the family was a struggle. 

Sometimes they were forced to make one chicken last an entire week. 

The girls practiced and practiced to keep their minds off their hunger. 

Their criteria for choosing a place to stay was, 

ñHow close is it to a piano?ò 

 
Their hard times continued until 1936 when Leon Belasco hired them 

to sing with his band. Belasco wanted to incorporate Swing into his 

mostly ballroom show. New York was where swing was all the rage, so 

he asked the girls to meet him at the New Yorker Hotel that October. 

 
Not only did their records with this band receive mixed reviews, 

Belasco decided to retire. So once again, they found themselves out of 

work. Things had never looked so bleak, and returning to a life on the 
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road was simply not feasible. 

 
However, one Belasco band member helped the sisters book a radio 

broadcast from the Edison Hotel in the Big Apple. Though the gig 

only paid $15.00, it was $15.00 they didnôt have. 

 
Then, to take a line from Disney, ñfate stepped in.ò The first night, as 

they sang, Jack Kapp, the founder of Decca Records, was in a taxi and 

overheard their broadcast. He was so impressed that he sent his 

leading publisher and agent, Lou Levee, to ñfind those girls!ò 

ñWho Wants to Know?ò 

After completing their radio spot, the trio stopped at the hotelôs lounge 

to discuss their future. Their long faces exemplified their futility. 

When seemingly out of the blue, a well-dressed gentleman entered 

the lounge and began to inquire if  anyone knew where he could find 

The Andrews Sisters. 

 
With a bit of an attitude, Patty quipped, ñWho wants to know?ò 

 
Turning to face the girls, the man replied, ñJack Kapp of Decca Records 

wants them to come for an audition!ò 

 
Immediately jumping to their feet, the siblings, in perfect unison, 

exclaimed, ñ Weôre the Andrews Sisters!ò 

 
The trio performed song after song at the recording studio the 

following day. Kapp was already looking for a group to replace the 

recently retired Boswell Sisters and was captivated by what he heard. 

And without hesitation, he signed the girls to a Decca recording 

contract (1937). 

To Me, You Are Beautiful 

Although the trioôs first record failed to make the charts, the studio was 
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still optimistic. Their second release was to be a Gershwin song from 

a popular Fred Astaire film, Nice Work If You Can Get It. However, no 

decision had been made for the B side of the record. 

 
The girls spent long hours in the studio practicing and trying out new 

material. Then one day, Kapp overheard them phonically singing a 

Yiddish tune. He liked the song and arranged to have the lyrics 

translated and a musical score written for its background. 

 
He asked the sisters to do it again, this time in English. After hearing 

it, Jack saw it was placed on the flip side of their new record. The song 

Bei Mir  Bist Du Shein (To Me, You Are Beautiful) didnôt immediately 

appear on the charts; however, it wasnôt long before it began to move. 

 
Then early one morning, Peter rushed into their bedroom and urged, 

ñGet up, girls and get your clothes on! Hurry now. Thereôs something 

you have to see!ò 

 
Puzzled, they did as their father asked and accompanied him to 

Broadway and 7th Ave. 

 
There they encountered a crowd so large that it was blocking traffic on 

both streets. A local record shop had placed a speaker in front of their 

store. The music it was blaring was Bei Mir Bist Du Shein. 

 
The Andrews family joined the crowd and watched in awe as they 

witnessed what was to be the beginning of two decades of the girlsô 

dominance in the newly formed swing era. No one in the crowd knew 

they were standing next to the singers. Bei Mir  Bist Du Shein became 

the Andrews Sistersô first Gold Record and was the song that put them 

on the map. 

 
Two weeks after appearing on Your Hit Parade (January 8, 1938), 

the song rose to number 1 and held that slot for 5 weeks. Bei Mir 

Bist Du Shein was the Andrews Sistersô first million-selling record 

and the first gold record by a female singing group in history. 
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Unfortunately, the terms of their contract paid them a flat fee per 

recording and no residuals. So for that first million- selling record, 

the girls received just $50.00. 

It Wasnôt Sophisticated 

Following the success of Bei Mir Bist Du Schon, Jack Kapp asked the 

trio to record Beer Barrel Polka. However, they resisted stating, 

ñThat song isnôt sophisticated!ò Nevertheless, at Jackôs insistence, they 

relented, and the Beer Barrel Polka became their second gold record. 

A Unique Combination 

By the late ó30s, almost every restaurant in America featured a 

jukebox. There were more than a half million, and Decca Records 

dominated those machines. The younger crowd often pushed back 

restaurant chairs and tables to make room to dance. 

 
Big Band music controlled the charts, yet the Andrews Sisters had 

such a unique sound that their listening audience quickly moved them 

near the top. 

 
Going head to head with the big bands was impressive. But when 

music director Vic Shorn created the unique blend combining the 

girls with those big bands, the trioôs records shot to the top. 

 
The Sisters would sing a phrase accompanied by only drums and bass. 

Then between those phrases, the bands would rotate, punctuating 

their parts with trumpet, trombone, or sax fills. As a climax, the entire 

band joined the sisters to add an exclamation point. And for the next 

two decades, that remained an unbeatable combination. 

 
For a great example of this technique, listen to their recording of 

Sing, Sing, Sing. 

 
Swing was the new music of the day, and the girlsô music embodied 
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that genre. 

A New Day 

Throughout the 1930s, Bing Crosby was the countryôs top solo singer 

and a successful movie personality. As Decca Recordôs number one 

artist, he received huge residuals from his recordings. And though the 

girls had recently turned out seven smash hits in a row, they were still 

struggling to make ends meet. Per their contract, theyôd only earned 

a few hundred dollars. 

 
One morning, upon their arrival at the studio, the receptionist 

informed them that Mr. Kapp would like a meeting. Wondering if 

theyôd done something wrong, they make their way to the office where 

Kapp was waiting. They cringed as Jack took their contract and ripped 

it to pieces as they took a seat. 

 
But to their great surprise, he handed them a new agreement. 

However, this arrangement contained terms almost identical to the 

ones in Bing Crosbyôs contract. There was, however, one exception. 

This new agreement was made retroactive from their first day. 

 
But Jack wasnôt finished. As the sisters looked at each other in disbelief, 

they were also given a check. The number on the amount blank of that 

check contained so many zeroes; the girls couldnôt believe that much 

money existed. 

 
Some might consider this a generous move on Kappôs part. However, 

in the following decades, the Andrews Sisters were instrumental in 

turning Decca Records into one of the most successful labels in the 

music industry. 

Unmatched Talent 

Patty, the sexy, vivacious blonde and personality of the group who 

always sang lead, is one of the most talented singers ever to take a 
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stage. The timbre of her voice was piercing and endearing at the same 

time. 

 
However, the glue that held the sisters together was the fiery redhead, 

LaVerne. Her natural musical ability and rich low voice were the basis 

of their sound. 

 
Maxine, the beautiful brunette, not only flawlessly sang the upper 

parts; she was the most physically attractive of the three. 

 
The girls produced a sound that has often been copied but never 

matched. When they wanted to sing with power, they sang in unison. 

Then when they broke into parts, it only emphasized their splendor. 

Yet, their sound was just the beginning of their talent. 

 
Before them, most singers and singing groups simply sang and 

sometimes swayed to the music. However, the Andrews Sisters 

incorporated striking choreography in their performances. Adding 

that to their immaculate harmony, high energy, and sixth sense 

precise timing set them apart from any other group. 

 
Seeing them perform could be compared to viewing a three- ring 

circus. A lot was going on, and their audiences simply couldnôt get 

enough. From 1938 through 1951, their hit records established the 

trio as bona fide stars, which brought them extensive radio and 

personal-appearance work. 

ñIôll record with them any time they want!ò 

In 1939, Jack Kapp approached Bing Crosby (who also did not read 

music) about recording with the Andrews Sisters. Crosby wasnôt 

interested and turned him down. However, Kapp remained persistent 

and eventually convinced Bing to do one session with the girls. That 

recording produced Ciribiribin and Yodelinô Jive. Afterward, Crosby 

told Kapp, ñIôll record with those girls anytime they want. And they 

can pick the material.ò 
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Thrilled, the girls not only took him up but also convinced Mr. Crosby 

to use their musical director, Vic Schoen, and their orchestral arranger 

and conductor, John Scott Trotter. Those first two recordingsô massive 

success spawned a new era for the trio. After that, they worked with 

every big-name singer of the day, turning out hit after hit. 

 
Here is just a partial list of the hit songs they did with Crosby over 

the years: 

 
Å Ciribiribin 

Å Yodelinô Jive 

Å Pistol Packinô Mama 

Å Jingle Bells 

Å Santa Claus is Coming to Town 

Å Ac-cent-chu-ate the Positive 

Å Route 66 

Å Thereôs No Business Like Show Business 

Å Here Comes Santa Claus 

Å Have I Told You Lately That I Love You? 

 
In all, Crosby and the trio recorded 47 songs, with 23 ranked high on 

the Billboard chart, demonstrating that the team was among the most 

successful pairings in show business history. 

The Glenn Miller  Radio Program 

Soon the big bands came calling. And after recording some of their 

best songs with band leaders like Jimmy Dorsey and Paul Whiteman 

in 1940, they were invited to share a radio show with the greatest of 

them all, Glenn Miller. 

 
However, as that show took shape, its sponsors were not sure the Glenn 

Miller Band was a big enough attraction. So, their advertisements 

gave the Andrews Sisters top billing. Thatôs a great example of how 

popular the sisters had become. 
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The Swing Era 

The ñSwing Eraò (aka The Big Band Era) lasted from 1933 through 

1947. The girlôs intricate vocal arrangements and rhythmic ability 

mirrored the sound of the big bands. 

 
Some notable groups that became popular during that time included: 

Glenn Miller, Benny Goodman, Tommy Dorsey, Jimmy Dorsey, 

Count Basie, Artie Shaw, and Woody Herman. However, the group 

who truly personified swing was the Andrews Sisters. 

Movies 

The trioôs talent didnôt go unnoticed by Hollywood. Universal signed 

them to star in several musicals, starting with Argentine Nights in 

1940. Then, as America prepared to become embroiled in a world 

war, they were slated to star in several patriotic films. 

 
From 1940 -1948, they appeared in 17 movies, including lending their 

voices to two animated features for Disney. 

 
Buck Privates (1941) featured Iôll Be With You in Apple Blossom 

Time and Boogie Woogie Bugle Boy (the song that endeared them to 

Americaôs troops). 

 
Boogie Woogie Bugle Boy was nominated for an Academy Award for 

Best Original Song and is ranked No.6 on the Songs of the Century. 

Apple Blossom Time 

The ballad, Iôll be With You in Apple Blossom Time, was initially 

rejected by the producers of Buck Privates. They believed it would 

slow down the picture; still, the girls insisted. Then the studio refused 

to pay for its rights. 

 
Undaunted, the girls paid the $200.00 themselves, and Apple Blossom 
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Time became another massive hit. The song was eventually adopted 

as their theme song! 

Pennsylvania Polka 

The Pennsylvania Polka was recorded for their 1942 film, Give Out, 

Sisters. And though it was slow to gain attention, over time, it grew to 

become one of their better-known numbers. 

 
One day Patty received a call from the polkaôs composer, Zeke 

Manners. 

 
During that call, he shared with her how the tune came about. On his 

way to a horse race in Pennsylvania, a radio station played Roll Out 

The Barrel. That inspired him to create another polka for the 

Andrews Sisters. 

 
That same day at the track, he heard the trumpeterôs Call To The Post 

before the start of each race. Then it hit him; that bugle call would 

make an excellent polka melody. Once he got the tune in his head, he 

couldnôt stop thinking of it. So that evening, Manners composed the 

Pennsylvania Polka, especially for the sisters. 

 
In their next movie, Private Buckaroo, the girls put on a show for 

service members singing, Donôt Sit Under the Apple Tree with Anyone 

Else But Me. 

The War 

From the end of 1941 to 1945, with the nation embroiled in bitter 

combat, the sistersô upbeat and optimistic nature made them the 

perfect boosters for the countryôs war effort. While performing 

Boogie Woogie Bugle Boy and in other movies, their dress in military 

uniforms endeared them to the GIs fighting overseas. 



131 

 

 

 

 

 

 

The USO 

The United Services Organization (USO) was a collaboration between 

show business professionals and the military to bring morale- 

boosting entertainment to the troops during the war. Funded by public 

donations, it initially brought shows to the bases where young men 

were trained before going overseas. 

 
Most shows were performed on flatbed trucks that could be driven 

from base to base. They featured the dayôs top talent, such as Bob 

Hope, Bing Crosby, Dorothy Lamour, Ginger Rogers, Betty Grable, 

Abbott &  Costello, and Clark Gable, along with the music of Tommy 

Dorsey, Glenn Miller, Benny Goodman, and of course the Andrews 

Sisters. 

 
Thanks to the girlsô Vaudeville background, they held their own with 

the best of them. And during the war years, they performed in 

hundreds of shows. 

 
For the GIs, the Andrews Sisters represented home and the comforts 

they had left behind. When the young girls sang Iôll Be With You In 

Apple Blossom Time, a hush fell over the recruits who were already 

missing their loved ones. Yet, when they launched into Boogie Woogie 

Bugle Boy, those same GIs rose to their feet to dance and clap to their 

music. 

 
Throughout the war, the girls volunteered to entertain the enlisted and 

wounded. They sang for war bond rallies and USO Canteens. The 

Canteens were staffed by famous stars, who waited tables, washed 

dishes, and provided entertainment for the boys. While working with 

the USO, the girls often joined three random GIs for dinner. 

 
For a war-torn country, the trio provided a musical security blanket 

thru their records, films, radio, and personal appearances. Their motto 

was to emphasize that ñAmerica is strong and proud!ò 
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Their optimistic, upbeat war campaign instilled hope, joy, and 

allegiance through song, comedy, and lively movement. Time 

magazine called them the Queens of the Jukebox, and the New York 

Times stated that ñthe Andrews Sisters are in a class by themselves.ò 

 
In addition to their war efforts, the girls played to civilian audiences, 

setting attendance records during a national tour in 1942. They also 

had a Sunday night radio show, appeared in more than a dozen films, 

and continued to do recordings for Decca. By 1944 the Andrews 

Sisters had sold more than 30 million records. 

 
After three years of lobbying the USO, the girls were finally allowed to 

participate in an 8-week tour. On tour, they entertained thousands of 

service members in North Africa and Italy, often performing in war 

zones only a short distance from the front lines. 

Americaôs Sweethearts 

Second, only to Bob Hope in commitment and extensive touring, the 

girls earned the title of Americaôs Sweethearts. However, it was more 

than just a title to the young men living in fox holes and fighting on 

foreign soil. Those boys were not only dirty, tired, and scared as they 

faced the real threat of death, they were desperately homesick. 

 
Pinup girls, like Betty Grable, Rita Hayworth, and Lana Turner, were 

nice to look at, but few of those GIs could imagine them as their 

sweethearts. However, the attractive but less glamorous Andrews 

Sisters reminded them of the girls back in Pine Grove, Springfield, 

Madison, or wherever they called home, the ones they saw in school 

and church. 

 
The trio looked like their own sisters, cousins, and friends. The boys 

could easily see themselves returning home to marry someone who 

looked just like them. 

 
V- Disks (records) of the trio were produced, especially for those 
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serving. So the recruits could see their pictures, hear their voices, and 

experience their personalities. 

 
The GIôs love for the Andrews Sisters was as real as any theyôd had or 

would ever experience. And the girls realized that there would never 

be another sweetheart for many of them. So they gave them a show 

they would never forget. Their performances were always followed 

by thunderous applause, whistles, and shouts. Thousands of letters 

were mailed home from war zones saying, ñMom, I saw the Andrews 

Sisters, and they were incredible!ò 

Eight-to-the-Bar Ranch 

Eight-to-the-Bar Ranch was a western-themed radio program hosted 

by the trio and co-hosted by Gabby Hayes (the most famous of all the 

Sidekicks in western movies). It ran from 1944 to 46 and featured a 

new guest every week. Big stars like Frank Sinatra, Bing Crosby, Bob 

Hope, Eddie Cantor, Carmen Miranda, Judy Garland, Ethel Merman, 

Rudy Vallee, and other prominent celebrities were featured. 

 
Their movies continued to experience box-office sellouts. And they 

remained in great demand for on-stage and personal appearances 

nationwide. 

Drinking Rum and Coca Cola 

One afternoon in December of 1944, a friend brought a new song to 

the studio for the girlsô consideration. And though less than an hour 

was spent reviewing it, they believed it might have merit. The 

following day, after completing all their sessions, 20 minutes remained 

of studio time. 

 
Taking advantage of those minutes, the sisters recorded the song from 

the night before. Without having access to a musical arrangement, 

Laverne played the tune a couple of times for the studio musicians. 

Then, after talking over who would sing what and when, and with the 
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other musiciansô ad-libbing their parts, the girls recorded the song in 

a single take. 

 
Believing the song might be something they would rerecord later, they 

forgot about it. However, when Jack Kapp heard that take, he declared, 

ñThatôs it!ò That single was placed on the groupôs next record. When 

Drinking Rum and Coca-Cola was released, it immediately rose to the 

number one position and remained there for seven weeks. 

 
During that time, millions of copies were sold! And when many radio 

stations considered it too risqué and refused to play it, the record 

became even more desirable. When you tell teenagers they canôt have 

something, they will move heaven and earth to get it! 

A Shortage of Shellac 

How big was Drinking Rum and Coca-Cola? In 1945 phonograph 

records were made of shellac. And, because of the war, that material 

was tightly rationed. Typically, that wasnôt a problem because each 

record company was allowed a sufficient amount to produce their 

albums. 

 
However, the demand for Drinking Rum and Coca-Cola was so 

strong that Decca ran out of shellac and was about to be forced to stop 

making records altogether. Fortunately, the other record companies 

gave up some of their quotas so the public could enjoy hearing their 

new favorite song. 

 
Drinking Rum and Coca-Cola introduced Calypso music to the 

nation and was the hit of the year in 1945. 

Post War Success 

Once the war ended, the sisters formed a corporation to handle their 

finances and permanently relocated to Los Angeles. 1946, found them 

in demand on radio, on stage, in clubs, and in the recording studio. 
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Even Disney used the girlsô voices in the cartoon features Make Mine 

Music and Melody Time. The following year CBS Radio signed them 

as regulars on Club Fifteen, where they appeared three times a week 

for five years as alternating hosts with Bob Crosby and Dick Haymes. 

 
The trio again topped the charts in 1948 when they were ranked 

Recording Artists of the Year. They also appeared in that yearôs 

highest-grossing film, Road to Rio, with Crosby, Hope, and Lamour. 

 
Compared to the hectic pace of the war years, their lives in the late 40s 

were more settled. However, their singing was still magic, and their 

shows and recordings continued to be popular. 

I Can Dream, Canôt I? 

Their next big hit came in 1949 with I Can Dream, Canôt I?. The song, 

a solo by Patty with her sisters providing backup, reached gold status 

and hit number one in January 1950. 

 
The trio continued to record for Decca through the end of 1953, when 

Patty left the group for a solo career. Yet, Maxene and LaVerne 

continued to perform as the Andrews Sisters. However, the mid- 

fifties ushered in a new generation of listeners that replaced the teens 

of the ó30s, ó40s, and early 50s. Swing music fell by the wayside and 

was replaced by the music of artists like: 

 
1. Chuck Berry 

2. Littl e Richard 

3. Fats Domino 

4. Ricky Nelson 

5. Jerry Lee Lewis 

6. Buddy Holly 

7. Bobby Darin 

8. The Big Bopper 

9. Ritchie Valens 

10. Elvis Presley 
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End of the Ride 

In 1950, the Andrews Sisters Series TV pilot was produced, yet it was 

not picked up by a network. The girlôs final performance was on the 

Dean Martin Show (September 29, 1966), ending their forty-one 

years together. Though their singing career was over, they continued 

to be loved by their millions of fans. 

 
For the balance of their lives, they constantly received the honor and 

respect they so richly deserved. And even these many years later, the 

Andrews Sisters remain an integral part of American music history. 

One Day in May 

The sisters may be gone, but their spirits live on as their music 

continues to bring joy to both young and old. They will always be 

remembered as the Sweethearts who brought comfort and delight to 

their countryôs fighting men in their darkest hours. 

 
And, one wonderful day in May, I know weôll see them again. 

ñ When? In Apple Blossom Time.ò 

Accomplishments 

The Andrews Sistersô reign was remarkable because they brought in a 

new and different style of music. Their material was upbeat and often 

borrowed from other cultures. 

 
They recorded over 1,700 songs and 113 of those topped the charts. 

They sold over 80 million records, and 19 of their titles achieved 

golden status. Their 18 movies were box-office hits, and they regularly 

appeared on radio and television. 

 
The girls remained at the top of their industry for almost three 

decades. 
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Pattyôs solo I Can Dream, Canôt I? was one of the most artistic and 

memorable songs ever recorded. They were and still are the most 

successful female singing group in history. And they were the top- 

selling group of the 20th Century until they were overtaken by The 

Beatles. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

ñMusic gives a soul to the universe, wings to the mind, 

flight to the imagination, and life to everything.ò 

ïPlato 
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Famous Failures 

These men and women failed numerous times, yet they ultimately 

prevailed because they developed the habit of persistence. They did 

not let their failures define them; but instead, used them as stepping- 

stones for improving their lives. 
 

 

 

 

 

 
Charles Monroe was born the son of a 

Minneapolis barber in the early 1920s. A few 

days later, his uncle nicknamed him Spark 

Plug, and the name stuck. Spark Plug was 

smaller than other kids his age. And though he 

was kind- hearted, he never seemed to fit in. 

His insecurities often caused him problems; 

you might say ñhis anxieties had anxieties.ò 

 
Charles constantly over-analyzed everything 

and never felt liked or respected. To avoid being around other 

children, he spent a lot of time at home. While watching TV, he 

imagined himself participating in the plots of programs and cartoons. 

His only close friend was his dog, Spike. 
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Sparky did well in elementary school, so well, in fact, he skipped two 

grades. Yet being around older kids caused him more anxiety. 

 
Junior High was different. He failed all his eighth-grade subjects, 

causing the other students and even some teachers to consider him a 

loser. Still, little Sparky never stopped trying; he was just unsuccessful 

at everything he tried. 

 
Miserable, he retreated into a dream world and spent most of his time 

doodling. But after examining some of his sketches, one teacher 

offered him some encouragement. Charles relished her compliments 

and dreamed of one day becoming an artist. 

 
Making a new attempt to gain acceptance, he enrolled in several sports. 

After failing all his tryouts, he was finally accepted to his schoolôs golf 

team. Yet, he lost when he got the chance to help his team win in a 

tournament. Then, in a consolation game, he failed again. Hanging up 

his clubs, Sparky focused solely on art. 

 
As for his high school social life, he didnôt have one. Due to his 

shyness, Charles never even approached a girl. He thought about it 

but believed he would be rejected, so he didnôt dare. 

 
Charles believed his artwork was good. And when Ripleyôs Believe it, 

or Not (a nationally syndicated feature) published one of his drawings, 

he began taking art more seriously. 

 
With his motherôs encouragement, he completed a correspondence 

course for artists. In his senior year, he submitted a few of his drawings 

to the schoolôs yearbook staff. Yet they chose not to use them. 

 
After high school and a short stint in the military, the young man set 

his sights on becoming a professional artist. While in college, he 

submitted drawings to many syndicators. They all turned them down, 

and their rejections were often insulting. Yet, Sparky persisted, even 

sending some of his work to Walt Disney Studios, but they also turned 
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him down. 

 
While still on campus, he finally mustered the courage to speak to 

one of his classmates, Donna Mae Johnson, a stunning redhead. Soon 

the two seemed inseparable. Then, when Charles learned of a 

breakthrough from a syndicator, he took the opportunity to propose 

marriage to ñthe love of his life.ò 

 
Donna Mae not only turned him down; a few weeks later, she married 

someone else. The following week, his art studio and all of his art 

supplies burned to the ground. Poor Sparky, totally devastated, had 

never felt so low. But rather than giving up, he worked harder to 

produce more and better pictures. 

 
After graduation, his alma mater hired him to teach painting. 

Along with his teaching, he supplemented his income by providing 

intermittent one or two-panel cartoons to the Saturday Evening Post. 

The Postôs panels got him noticed, leading to a more lucrative position 

drawing three-panel strips for the St. Paul Pioneer Press. 

 
Sparky based the stories on his life and called his strip Liôl Folks. In 

Liôl Folks, he described himself as a loser and a chronic underachiever. 

That script was so good that a major publishing company engaged 

him to provide it to several newspapers. 

 
Although Sparky was thrilled, there was a problem. His new publisher 

didnôt like the name Liôl Folks. So, the publisher gave the strip a new 

name without Charlesô consent and to his great dismay. 

 
At that time, there was a popular TV show, Howdy Doody. 

 
The showôs host, Buffalo Bob Smith, called the kids in the showôs 

audience The Peanut Gallery. And for that reason, Sparkyôs publisher 

named his comic strip Peanuts! 

 
You see, Charles (Sparky) Monroeôs last name was Schulz. Charles 
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Schulz, the creator of Snoopy, Lucy, Linus, and his lovable alter ego, 

Charlie Brown, the little boy who could never fly a kite or kick a 

football. Sparkyôs cartoon characters became famous and loved 

throughout the world! 

 
And that resilient young man, the one whoôd failed over and over and 

over again; the same person whose artwork was so often rejected, 

became the most famous and the highest-paid artist in the history of 

the world. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ñSuccess is stumbling from failure to 

failure with no loss of enthusiasm.ò 

~ Winston Churchill  
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ñI DREAMED A DREAMò 
 

 

 

 

 

Susan Boyle, the youngest of eight siblings, 

spent her childhood in a small village in 

Scotland. Complications during birth resulted 

in what was believed to be mild brain damage. 

 
She was thought to have learning disabilities 

in elementary school, and her classmates 

often teased and called her Simple Susan. A subsequent examination 

revealed Susan actually suffered from a minor developmental disorder. 

 
At age 12, she became interested in singing and participated in 

musical productions at school. Recognizing her talent, her music 

teacher encouraged her to sing. 

 
After high school, Susan briefly worked as a cook before enrolling in 

Edinburgh Acting School. Yet, music was her first love. She dreamed 

of being a professional singer and took every opportunity to perform. 

She sang at church and karaoke clubs and recorded a CD for charity. 

In 1995, she unsuccessfully auditioned for the talent show My Kind 

of People. 

 
Having received excellent reviews on her CD, Susan spent her savings 

on a professional demo. She then mailed the tape to television and 

radio stations, record companies, and talent competitions. Yet, when 
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her dear sister died unexpectedly, she didnôt feel like singing for almost 

two years. Then, when she started back, her mother also passed away. 

For the next several years, Susan completely withdrew. 

 
One day she recalled how her mom encouraged her to audition for 

Britainôs Got Talent. So, to honor her mother, she signed up for the 

2008 pre-screening. That preliminary went well and earned her a spot 

on the live TV show. 

 
Simple Susan, the unemployed charity worker who lived alone with 

her cat, strutted onto the stage for her live audition. She was obviously 

nervous. In her past, the largest crowd sheôd performed for was at her 

church. Her appearance left much to be desired, a portly middle-aged 

woman dressed in less than flattering attire. 

 
When the judges saw her, their body language let everyone know they 

were not impressed. Simon Cowell asked her name and age. Trying to 

be brave, Susan told her age and made a poor attempt to say something 

funny. Simon rolled his eyes, and the audience laughed and whistled, 

but not with her, at her. 

 
Simon: ñ Whatôs your dream, dear?ò ñIôd like to be a professional 

singer!ò 

 
Simon, unimpressed, asked sarcastically. ñWhy hasnôt it worked out 

before?ò 

 
ñI havenôt been given a chance before, but hereôs hoping it will all 

change.ò 

 
Simonôs face registered his skepticism. ñAnd who would you like to be 

as successful as?ò 

 
Susan boldly proclaimed, ñElaine Page.ò 

 
The sneers and gasps of the audience could be clearly heard. Yet 
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Susan put on a confident face and nodded for the music to start. BGT 

cameras panned the massive crowd for the next few seconds, stopping 

on two young girls who were giggling. Unfortunately, the judges were 

also amused. 

 
As the orchestraôs intro began, silence fell over the auditorium, and 

Susan smiled sweetly. Then to everyoneôs amazement, she began to 

sing, ñI Dreamed a Dream of time gone by...ò 

 
It only took about two seconds for the crowd to react. The muffied 

sneers were replaced with cheers. The judges looked at each other 

with dropped jaws. Two young hosts, just off stage, looked at a camera, 

ñ You didnôt expect that, did ya?ò 

 
As Susan continued, the audience got more involved; some even rose 

to their feet. Simon put his hands atop his head and smiled with 

approval. Before she completed the first verse, the entire audience was 

clapping! Susan smiled and kept singing. Throughout the song, wave 

after wave of applause echoed through the auditorium. 

 
As the volume dropped and then rose into the songôs climax, the 

crowd stood and clapped in unison; this time, two judges joined them. 

A loud roar followed a long and enthusiastic ovation when the music 

ceased. Susan smiled and began to walk off stage. But she was quickly 

escorted back to hear the judgeôs comments. 

 
Piers Morgan; ñWithout a doubt--that was the biggest surprise I have 

had in my three years of this show! When you stood there with that 

cheeky grin and said, óI want to be like Elaine Page,ô everyone was 

laughing at you! No one is laughing now! That was stunning!ò 

 
Amanda Holden; ñI am so thrilled because I know everybody was 

against you. I honestly think we were all being very cynical, and we got 

the biggest wake-up call ever! And I just want to say it was a complete 

privilege listening to that.ò 
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With sarcasm, Simon Cowell quipped, ñSusan, I knew the minute you 

walked out on that stage, we were going to hear something 

extraordinary, and I was right!ò 

 
Susan received three yesses and advanced to the next phase of the 

competition. Videos of Boyleôs debut were viewed on the internet by 

an estimated 100 million people. Although a few weeks later, she 

placed second in the finals, by then, she no longer needed to win. Her 

future as a professional singer was already secure. Her first studio 

album, I Dreamed a Dream, debuted at number one on the Billboard 

charts in 2009. It was the second best-selling album of the year, selling 

more than 3.1 million copies. 

 
In 2012, I Dreamed a Dream, a stage musical based on Susanôs life, 

toured the United Kingdom, with Boyle occasionally making cameo 

appearances. Her autobiography, The Woman I Was Born to Be, was 

published in 2010. 

 
Despite being rejected time after time, Susan never gave up on her 

dream. And today, sheôs won numerous awards, and her voice has 

been heard around the globe. Those years she spent failing have only 

made her successes more enjoyable. 
 

 

 

 

 

 

 

 

 

 

 

 

ñThere comes a special moment in everyoneôs life, 

a moment for which that person was born.ò 

~ Winston Churchill  
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FROM THE BRINK 

OF DISASTER 
 
 

In 1887, Conrad Nicholson Hilton Sr. was 

born into a wealthy New Mexico family. He 

learned about business while working at his 

fatherôs hotel and general store as a boy. When 

he was young, he entered politics and was 

elected to New Mexicoôs first State Legislature. 

Although, by the end of his term, he was done 

with public life and chose banking as his new 

career. Yet Conrad didnôt intend to work in banks; he planned to own 

them. As I mentioned, he came from a wealthy family. 

 
At the height of the oil boom, Hilton spotted a listing for a bank in 

Texas. Contacting the broker, he signed a purchase contract. But 

when the deal fell through, he instead purchased the Mobley Hotel in 

Cisco, Texas. 

 
The Mobley was an excellent investment. Because of its massive 

success, Hilton began to purchase and build hotels throughout the 

Lone Star State. Things were going so well that in 1926, he vowed to 

build a new hotel every year. 

 
Outperforming his own plan, Conrad averaged building three per 

year over the next few years. And, by 1928, he held more than six 

hundred rooms. 
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Already holding investments of more than three million dollars, in 

the fall of 1929, he bought a one million seven hundred fifty  thousand 

dollar, three hundred-room hotel in El Paso. Unfortunately, two 

weeks later, the US Stock Market crashed, marking the beginning of 

the Great Depression. 

 
The depression hit the hotel industry hard! Almost 80 percent of the 

hotels in the country either went bankrupt or were lost to foreclosure. 

With hundreds of empty rooms and a myriad of payments, Hilton 

struggled to hold on. 

 
He made adjustments by closing entire floors, removing phones, and 

asking his staff to work for room and board. Yet, the economy 

continued to deteriorate, with no sign of recovery. 

 
Conrad remained optimistic and believed that things would get better 

if  he could just hold out a little longer. Unfortunately, he was wrong, 

and things got worse. Under enormous pressure, Conrad Hilton 

turned to prayer to give him the strength to continue. 

 
Desperate for options, he accepted a meeting with the wealthy owners 

of American Life Insurance, WL Moody, and his son, Shearn. Even 

though Hilton knew these men were shady, at this point, he believed 

them to be his only hope. The Moodyôs agreed to loan Hilton $300,000 

if  heôd pledge his hotels as collateral. And though that loan provided 

some breathing room, it was short-lived. Meanwhile, The Great 

Depression persisted. 

 
ñIf I could just find another $200,000.00, I think Iôll be okay.ò But, 

banks were not lending, and his friends were also facing hard times. 

Hilton was so deeply in debt that his accountants and attorneys urged 

him to file bankruptcy. But he felt obligated to those who believed in 

him and invested in his dreams. So, he refused to give up and used 

every penny at his disposal to save his hotels. 

 
One day, walking through a lobby, one of his bellboys handed him 
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$300.00 (the manôs entire life savings), ñI believe in you, Mr. Hilton!ò 

Later, at a filling  station, a young attendant told him, ñI was ordered 

to cut off your credit Mr. Hilton, but Iôve paid for your last two tanks 

with my own money.ò 

 
Things deteriorated until Conrad had no money to keep his home or 

even buy food. Consequently, he moved his family into the El Paso 

Hilton to provide them with food and a place to stay. He was reduced 

to borrowing travel money from his associates to visit his own hotels. 

Yet, Hilton never gave up and remained determined to come up with 

solutions. He believed he could turn things around, despite everything 

that was happening. 

 
One morning, on a train car, Conrad was thumbing through a 

magazine when he spotted a picture of a hotel. It was a drawing 

of plans for the fabulous Waldorf-Astoria. The Waldorf was to be 

built in New York City and become the worldôs largest hotel. Then 

something astonishing happened! Hilton removed the picture from 

the magazine, and before placing it in his pocket, he jotted a note, 

ñOne day, I will purchase this!ò 

 
Just imagine Conrad Hilton sitting in a train car during The 

Great Depression, paying for his ticket with borrowed money. 

He was totally broke, deeply in debt, and had no idea what to 

do. Seeing a picture of what was to become the worldôs grandest 

hotel, saved it and resolved that he would one day own it!  What 

a powerful expression of Faith! 

 
The Moodyôs saw no way out for Conrad and threatened to call their 

loan and take his hotels. Hilton knew he was on the brink of disaster! 

If the Moodyôs followed through, he would lose everything, leaving 

his family homeless and destitute. But rather than give up, Conrad 

Hilton prayed for guidance. Then, with renewed energy, he went to 

Galveston to meet with WL Moody. 

 
The older Moody was a shrewd businessman and realized that Conrad 
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Hilton was a much better hotel manager than he or his son would ever 

be. So without informing the younger Moody, WL agreed to meet 

with Connie. 

 
Note: Moodyôs hotels were also failing! 

 
At that meeting, the Old Man presented an offer. He proposed 

merging their hotels and forming a new company, The National Hotel 

Company. Then he suggested that Connie take over management of 

the new companyôs properties. In return, Hilton would own one-third 

of the new business, receive an annual salary of $18,000.00, and share 

a third of any company profit. 

 
Conrad struggled to contain his excitement. While maintaining a 

poker face, he requested a single caveat; a clause stating that should 

their partnership dissolve, Hilton would retain one-third of its hotels. 

Incredibly the older Moody inserted that clause and signed the 

agreement. Conradôs prayers had been answered. And the following 

week, he started back to work with a renewed passion. 

 
Once his salary checks began, he paid back the bellboy and the gas 

station attendant. He also gave them shares of his stock (which paid 

them dividends for the rest of their lives). Then, while still providing 

their room and board, he restarted the salaries of his remaining 

employees. 

 
While Conrad successfully managed the combined chain, he never 

stopped purchasing and building his own hotels. The younger Moody 

resented the partnership and, after a time, caused it to become toxic. 

So Conrad dissolved the business and exercised his clause. 

A fierce legal battle followed, but Hilton eventually gained control of 

his third of the hotels. Over the next few decades, Conrad Hiltonôs 

holdings expanded throughout the United States and the civilized 

world. 

 
Then, as heôd resolved, on that Texas train (while broke and facing 



151 

 

 

 

 

 

 

financial disaster), Connie purchased the Waldorf Astoria (the worldôs 

largest hotel) and renamed it the Conrad Hilton. 

 
Throughout his life, Hilton continued to dream big dreams. And, at 

the time of his death, most of his dreams had been realized. Even 

today, the Hilton Hotel chain continues to span the Globe. 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ñTo accomplish big thingsé 

you must flrst dream big dreams.ò 

~ Conrad Hilton  
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SWEET SUCCESS 
 

 

 

 

 

There are few more recognizable names in 

America than Hershey. It would be difficult  to 

approach a check-out counter in any grocery, 

drug, dollar, or convenience store without 

seeing a candy bar that bears that name. A 

simple glimpse of one of those chocolate 

delights might cause oneôs mouth to water. Yet 

had it not been for a young manôs refusal to 

give up on his dream in the face of numerous failures, those delicious 

morsels would not be available today. 

 
Milton Snavely Hershey inherited an entrepreneurial spirit from 

his dad. When he was a small child, his family moved from town to 

town while his father attempted various business ventures. All  those 

moves caused Miltonôs early schooling to be haphazard, and it stopped 

altogether after the fourth grade. 

 
At 14, young Milton went to work as an apprentice for a newspaper. 

But he was fired after dropping a tray of type that had already been 

set. His second position was as a confectionerôs apprentice. There he 

learned to make candy and ice cream. 

 
Milton loved making candy and vowed he would own a candy 

company one day. So when he was 19, he borrowed $150.00 from his 

uncle and started a small taffy and caramel business. After preparing 
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the portions, he sold them from a pushcart. 

 
Hershey worked day and night for the next six years to keep his 

business afloat. But even his young body could not sustain that kind 

of punishment. So, one day, he collapsed from exhaustion. Physically 

unable to continue, he was forced to close his shop. 

 
At that time, the Colorado Gold Rush was the talk of the day. So Milton 

set out to seek his fortune prospecting for gold in Denver. And like 

most gold rushers, he failed to find very much gold. Badly in need of 

income, he found work in the Denver Candy Company. While there, 

he learned a better toffee-making process. But Hershey wasnôt happy 

working for someone else and wanted to own his own business. 

 
He then moved to Chicago, where he and his father opened another 

candy company. Even though the two made a gallant effort, that 

business also failed. And though New Orleans looked promising, a 

similar fate awaited him there. Undeterred, Hershey packed up and 

moved to New York City to pursue his dream. 

 
Once in the Big Apple, he opened Hersheyôs Fine Candies. The 

company got off to a promising start. But things quickly changed 

when sugar prices drastically increased. Suddenly, his company was 

losing money, and when a group of kids stole all of his stock, Milton 

was bankrupt. This time, he lost everything, including his machinery. 

 
Dejected, Hershey returned to Lancaster to start over. Considering 

his past failures, even his uncle refused to loan him money this time. 

Luckily, he ran into an ex-employee from a previous venture. 

Together, they scraped up enough capital to start the Lancaster 

Caramel Company. 

 
Using what heôd learned in Denver, he devised a new candy formula 

that included fresh milk. The result of that was Hersheyôs Crystal A 

Caramels. Crystal Aôs were popular, and when an English importer 

chanced by and tasted one, he placed a $2,500.00 order. With that 
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windfall and growing revenue, Milton convinced a bank to advance 

him $250,000.00. 

 
That money was used to expand the caramel company. Then Milton 

began to experience the sweet taste of success. Over the next few years, 

his business did so well that he opened another plant in Pennsylvania 

and two more in Illinois. 

 
He was shipping caramels all over the nation, and his workforce grew 

to over 1,400 employees. Hersheyôs persistence had finally paid off, 

and this would prove to be only the beginning. 

 
Years earlier, he had viewed an exciting demonstration at the Worldôs 

Colombian Exposition in Chicago. It was a new system of making 

chocolate using special machinery from Germany. That experience 

sparked a new determination in him, causing him to resolve, 

ñCaramels are a fad, but chocolate is permanent. One day, Iôm going 

to be in the chocolate business!ò 

 
With the caramel business booming, Melton took the opportunity to 

move to chocolates. So, he began construction on the Hershey 

Chocolate Company. This mammoth and modern facility would use 

the same machinery heôd observed at the exposition. Little did he 

know this new plant would soon change the course of the candy 

industry forever. 

 
The new company experienced rapid success. So much so that Milton 

decided to sell Lancaster Caramel. The sale brought an astonishing 

one million dollars! He then turned his full attention to making the 

nationôs finest chocolate. 

 
Soon, the Hershey Chocolate Company produced more than 114 

different chocolate candies. Still, Milton was obsessed with the idea of 

developing ñmilk chocolate .ò 

 
Back then, chocolate was a delicacy only the rich could afford. 
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Hershey wanted to change that and dreamed of perfecting delicious 

milk chocolate anyone could afford. So he concentrated his energy on 

developing a new, delicious, inexpensive chocolate bar. Yet, achieving 

that dream would be no small feat. 

 
His confectioners faced a major dilemma as they strived to create 

Hersheyôs ambitious formula. Andtheir success did notlook promising. 

Attaining their goal involved a delicate balance of the candyôs taste, 

consistency, color, and cost. But every time they achieved one feature, 

significant problems appeared in the others. 

 
Months of experimenting turned into years. Failures were followed 

by more failures, yet Milton Hershey was no stranger to setbacks. So 

he did what heôd always done. He persisted. After hundreds of 

disappointments, the confectioners finally experienced a 

breakthrough. And the famous Hershey Milk Chocolate formula, as 

we know it today, became a reality. 

 
The Hershey Bar became an instant phenomenon and would be the 

product that would make Hershey a famous name all over the world! 

Milton Hersheyôs path to sweet success and worldwide fame was 

fraught with obstacles and setbacks. But through his perseverance, 

ingenuity, and an admirable ability to bounce back from failure, he 

was able to build one of the great American fortunes! 

 
Hershey brought joy to millions worldwide with his delicious 

assortment of affordable milk chocolates. ñOne is only happy in 

proportion as he makes others feel happy.ò 
 

 

 

 
 

ñGive them quality. Thatôs the best kind 

of advertising in the world.ò 

~ Milton  S. Hershey 
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